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Modern literature offers a large number of works on business 
many of which are written in a semi-popular style and present facts 


and principles which will help any business man who will make him- 
self intimate with them. A list of works especially suited for the 
reading of the man who dispenses credit has been prepared by the 
National office and can be had on application. It is not to be inferred 
that this list is complete and any members who, upon receiving the 
list, can suggest books which they believe should be added are invited 


Baltimore, Md. 
National City Bank of Baltimore—H. M. 
Mason, Cashier. . 
Boston, Mass. 
Beacon Falls Rubber Shoe Co., The— 
Henry W. Perry. 
Boylston National Bank of Boston— 
Harry W. Cumner. 
Sidiishens & Smith Co—cC. B. Smith, 
Pres. 
Butts & Ordway Co—F. H. Butts. 
Chase, Parker & Co.— 
Cumner, Jones & Co.—Charles Fletcher. 
Dana Hardware Co.—Leon C. Carter, 
Treas. 
Deerfoot Farm Dairy—William W. 
Rogers, Treas. 
Fairbanks, J. L., & Company—A. K. 
Pratt. 
Lord, Elmer A., & Co.—Willard C. Hill. 
Mayo, William F. & Co—William E. 
Weston. 
Mosser, William F., Co—W. C. Snell, 
Treas. 
Patterson, Teele & Dennis—C. L. W. 
Chandler. 
Pillsbury Flour Mills Company—Albert 
H. Chippendale. 
Quinby, W. S.. —A. G. Bourne. 
Sanderson, E. P., Co—A. Harrington, 
Secy. 
Welsbach Company of New England— 
A. H. Tozier, Supt. 
Buffalo, N. Y. 
Bowen, A. H., Inc—Wm. L. Fox. 
Buffalo House Wrecking & Salvage 
Company—Julius Greentree. 
Hamill, D. L., aeunng J. Metcalfe. 
Machwirth Bros. Co. —J. L. Kronenberg. 
Offerman, Frank J.— 
Smith, Davis & Company—C. S. Cad- 
wallader. 
Tennant, Willis H.— 
Bucyrus, Ohio. 
American Clay Machinery Co., 
R. O. Perrott. 
Charlotte, N. C. 
American Machine & Mfg. Co.—Wm. H. 
Flint. 


The— 


Chicago, Ill. 
American Glue Co.—Arthur F. Vyse. 
Associated Silver Co.—G. E. Herring. 


to give the office the advantage of their opinions. 


NEW MEMBERS REPORTED DURING APRIL. 
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Baker Mfg. Co.—M. W. Baker. 

Boyd, Lunham & Co.—H. Bearse. 

Cameron, P. F., & Co.—P. F. Cameron. 

Chicago Board of Underwriters, The— 
H. H. Glidden, 

Citizens Trust & Savings Bank—A. H. 
Luken. 

Cole Mfg. Co.—A. T. Cole. 

Confectioners’ & Bakers’ Supply Co.— 
James T. Dickson. 

Doetsch & Heider Co.—Carl Bauer. 

Drovers’ Trust & Savings Bank—Wm. 
C. Cummings. 

Dwinell-Wright Co.—R. O. Miller. 

Electric Appliance Co.—Theo. F. Le 
Jeune. 


Glick, E. M., & Co.—E. M. Glick. 

Gossard, H. W., Co., The—M. L. Martin. 

Graft Suspender Co., The — M. A. 
Graft. 

Graham & Sons—Frank J. Graham. 

Hess Warming & Ventilating Co. —Geo. 
H. Hess. 


Hoof, C. M., Co—C. M. Hoof. 

Illinois Leather Co.—T. H. Jones. 

Irwin Bros.—Alexander Irwin. 

Jones, Coates & Bailey—Ford Jones. 

Keogh, John W., & Co—J. W. Keogh. 

Ketcham & Rothschild, Inc—H. E. 
Holmes. 

Lowney, Walter M. Co. The—J. C. 
Rothrock. 

Matthews Soda Water Co., The—Alex- 
ander A. De Witt. 

National Fire Ins. Co. of Hartford—W. 
H. Roadifer. 

North-Western Trust & Savings Bank— 
W. H. Schmidt. 

Railton, B. A., Co—John F. Darling. 

Russell - Miller Milling Co—P. P. 
Croarkin. 

Sanitary Jacket Mfg. Co.—C, B. Shane. 

Smith, Chas., Co.—J. V. Patten. 

Stockmen’s Trust & Savings Bank—D. 
M. Wood. 

Subert, B., & Sons—Chas. Subert. 

Takito, Ogawa & Co.—Tatuso G. Ogawa. 

Union Bank of Chicago—Chas. E. Schly- 
tern. 

Woodlawn Trust & Savings Bank—Fred 
C. Bell. 









Re 


Cincinnati, Ohio. 

Burr Oak Belting Company—Dan Pier- 
son. , 
Regal Belting Company—A. J. Berk- 

myer. 
Columbia, S. C. : 
National Loan & Exchange Bank of 
Columbia, The—G. M. Berry, Cash. 


Decatur, Ill. 
Illinois National Bank—H. M. Merriam. 
Springfield Marine Bank—Henry Bunn. 
Detroit, Mich. 
American Car & Foundry Co.—Geo. E. 
Pulford. 

American Electrical Heater Co.—Robert 
Kukn. 

American Motor Washer Co.—E. H. 
Campbell. 

Asmus Bros.—John A. Asmus. 

Bierce & Sage—W. B. Bierce. 

Culver, Chester M.— 

Dime Savings Bank—Wm. E. Griswold. 

German American Bank—Geo. H. 
Kirchner. 

Harrell & Hoffman Co—O. Harrell. 

Home Telephone Co.—F. C. Bahr. 

Kestner Coal & Carriage Co.—Wm. R. 


Kastner. 
E., & Co —Harry D. 


Kellogg, D. 
Kellogg. 

Krit Motor Car Co—B. C. Laughlin. 

Maxwell-Briscoe-McLeod Co.—Robert 
K. Davis. 

May, Chas. F., Co—Chas. F. May. 

Michigan Crucible Steel Castings Co.— 
E. B. Caulkins. 

Michigan Stamping Co—John H. 
French. 

Middle West Coal Co.—C. C. Winters. 

National Bank of Commerce—S. R. 
Kingston. 

Paige-Detroit Motor Car Co.—Fred O. 


Paige. 

Schwarzschild & Sulzberger Co.—Chas. 
D. Campbell. 

Smith, A. J., Construction Co.—Richard 
L. Frost. 

Vinton Co.,°The—Robert McTate. 

Werren Motor Car Co—J. G. Bayer- 
line. 

Winn & Hammond Co.—G. A. Munch. 


Fort Worth, Texas. 
Burrus Mill & Elevator Company— 
Fred Honea. 
Fremont, Ohio. — 
Jackson, A. H., Mfg. Co., The—F. H. 
Anderson. 
Kansas City, Mo. 
Greene Jewelry Company—F. J. Greene. 
Lincoln, Neb. 


Brooks, W. R. Coal Co—W. R. 
Brooks. 


Capital Collar & Cuff Co.—G. W. Losey. 

Central National Bank—P. L. Hall. 

Curits, Towle & Paine Co—F. N. Dud- 
ley. 


L.ncoln Safe Deposit & Trust Co.—W. 
E. Barkley. 
Lynchburg, Va. 
Bluefield Dry Goods & Notion Co.—B. 
A. Marks. 
Mansfield, Ohio. 
Barnes Mfg. Co.,. The—E. J. Gilbert, 
Treas. 
Wagner Hdw. Co., The—C. C. Wagner. 
Memphis, Tenn. 
Brandon Printing Company—W. 
Craig. 
Drew, Geo. I., Glass Company—O. 
Krell. 
Hunter, F. B.. & Company—F. 
Hunter. 
Nat‘onal . Refining Company—J. 
Poague. 
Milwaukee, Wis. 
Western States Envelope Co.—Geo. 
Moss, Vice-Pres. and Treas. 


Minneapolis, Minn. 

Central Supply Co—A. C. Eckman, 
Gluck Brewing Co.—Chas. Gluck. 
Minneapolis Journal—C. A. Fuller. 
Minneapolis Tribune Co—W. McK. 

Barbour. 
Morgan & Wright—C. S. Marshall. 
Ressler, P., & Sons—Louis Ressler. 
St. Paul Dispatch—Carl L. Wallace. 
ag & Satterlee Co.—M. E. Salis- 


ury. 

Studebaker’ Bros. Co=—A. E. Thomp- 
son. 

Washburn-Crosby Co—N. Best. 

Newark, N. J. — 

Armitage, J. Hague, & Sons—Percy H. 
Armitage. 

Butterworth-Judson Co.—L. P. Bateman: 

Carriage & Toy Store— Christian 

b 


wab. 
Croselmire-Ackor Co. — C.- Eisenach, 
Pres. 
Hetzel, J. G., Estate of—Chas. E. Hetzel. 
Jackson, Harry R.— 
Stoutenburgh & Mboeller—Robert B, 
Stoutenburgh. 
New Castle, Pa. 
Simison, D. D.— 
Weinschenck, W. H.— 
New York, N. Y. 
American Beet Sugar Co.—J. E. Tucker, 
Treas. 
American Multigraph Sales Co., The— 
Arthur A. Adler. 
American Printing Co.—G. W. Maull. - 
Andrews, Geo. T.—Care of E. L. Me- 
Lean. 
Appleton, Robert, Co—W. M. Seymour, 
Auffmordt, C. A., & Co—A. A. Loder. 
Babbitt, B. T., Inc—Arthur A. Hacker. 
Babbitt, Searles, Co—John S. Ogilvie. 
Baer Brothers—Chas. Schneeloch. 
Bahnsen, C., & Co.—J. Detjens. ; 
Bailey, Green & Elger—Louis Frank. 
Baker, Carver & Morrell—E. S. Greene. 
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Battery Park National Bank, The—E. B. 
Day. 
Beekman & Hays—Charles Beekman. 


Bijou Waist Co—David P. Grossman. 


Billwiller Bros——Max Hoenig. 

Blum & Koch—Henry Koch. 

Blumenthal, F., & Co.—F. Blumenthal. 

Boessneck, Broesel & Co.—Chas. T. 
Pfaltz. 

Borgenicht, Kornreich & Co.—Samuel 
Friedman. 

Boynton Furnace Co.—Chas. M. Bene- 
dict. 

Brainerd & Armstrong Co., The—H. Si- 
monson., 


Brown Brothers & Co.—W. N. Hardy. 
Crowell, Thomas Y., & Co.—J. O. Crow- 


ell. 

Daterson Publishing Co—Thos. W. 
Gree?z. 

Davids, Thaddeus, Co—J. W. R. 
Merckle. 


Denzer & Nathan—Melville Hayman. 

East River National Bank—Vincent 
Loeser, Pres. 

Emmerich, F. J., Co., The—Thomas B. 
Aldrich. 

Emmerich, Walter & Co.—Samuel K. 
Jacobs. 

Fairbanks, Morse & Co.—H. J. Robins. 

Fischman, Wm.—Lionel E. Z. Aaron- 


son. 

Fisher, M., Sons & Co.—C. W. H. Jack- 
son. 

Frankel Display Fixture Co.—Ferdinand 
Frankel. 

Frew, Walter E.—Care of Corn Ex- 
change Bank. 

Friedman & Krieger—Milton Krieger. 

General: Electric Co—F. W. Lawrence. 

Goodman, Edw. S.—Care of Al. Gold- 
ston & Co. 

Gutta Percha & Rubber Mfg. Co., The— 
Matthew Hawe. 

Guthman, Solomons & Co.—Ernest 
Kruse. 

Haas, S., & Co.—M. Haas. 

Haight, A. S., & Co.—James Donaldson. 

Halpert Bros.—Max Halpert. 


Hammacher, Schlemmer & Co.—Dean 
Park. 

Hannah, W. D., Shoe Co—T. R. Em- 
ersont. 


Hare, James N.—Care of Street Rail- 
ways Advertising Co, 

Herrmann, Aukam & Co.—Theodore 
A. Little. 

Holland Mfg. Co.—W. K. Kenney, 

Hoppes Mfg. Company—Corvin E. 

are. 

Horn, W. O., & Bro.—Geo. E. Horn. 

Karagheusian, A. & M.—George A. 
Rowell. 

Kaufmann, Brill & Co.—Henry S. Brill. 

Klinger & Bach—A. Klinger. 

Knothe Brothers—Adolph C. Knothe. 

Kridel, J., Sons & Co.—E. E, Slumansky. 
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Lamport, Mfrs. Supply Co.—Arthur M. 

Lamport. 

Lankford, R. D.—Care of Southern Rail- 
way Co. 

Large, Geo. C.—Care of American Dis- 
tributing Co. 

Levy-Stiefel Co.—E. Friendlich. 

Lichtenhein & Stern—John E, Goerz. 

aoe James, & Brother—William 

tto. 

woo & Wallach—Henry Wal- 
ach. 

Mirsky, M. D., & Co.—Frank Tonks. 

Nachtigall, S., & Co.—Sol. Goodman. 

National Cloak & Suit Co.—Finlay A. 
Forbes. 

Neilson & Crossley—A. E. Meder. 

Neuss, Hesslein & Co.—Charles Lyra. 

New Columbia Shirt Co—S. Bins- 
wanger. 

New York Belting & Packing Co. Ltd — 
John W. Macomb. 

New York Flower & Feather Co— 
Jacob de Jong. 

Niagara Fire Insurance Co.—Harold 
Herrick, Pres. 

North British & Mercantile Insurance 
Co.—E. G. Richards. 

Northern Assurance Co., Ltd.—Geo. W. 

Babb, Manager. 


O’Bannon Corporation, The—C. E. 
Davis. 

Oppenheim, Stern & Hacker—Louis Op- 
penheim. 

Pacific Novelty Co.—Edgar B. Gold- 
stein. 

Pirika Chocolate Co., The—John R. 
Stout. 

Prentiss Tool & Supply Co—A. B. 


Slade. 
Reiling & Schoen—Credit Department. 
Rice’s, L. H., Son & Co.—Lawrence 
Lewis. 
Rittenberg, Isaac, & Bro.—Isaac Ritten- 


berg. 
Rosenberg, S., & Co.—Leo. T. Perls. 
Rubel, Max, & Co —Louis J. Finkel- 
stein. 
Schumacher, F., & Co.—P. Gadebusch. 
Stearns, John N. & Co.—Geo. J. Oakes. 
Storch, I., & Co.—A. H. Behren. 


Taylor, Wendell & Co—William A. 
Taylor. 

Thompson, Cramp & Co.—Jas. Thomp- 
son. 


Universal Caster & Foundry Co.—Mark 
Fishel. 

Wanamaker, John—William T. Riley. 

Washburn-Crosby Co.—F. J. Ahern. 

Watermen, L. E., Co—F. S. Waterman. 

Weidner, David— 

Wild-Mammen, J., & Co.—Walter A. 
Clarke. 

Wile, E. J., & Co—M. Sommer. 

Wittnauer, A., Co—Edward Detjen. 

Norfolk, Va. 
Fox River Butter Co—J. B. Morgan. 


a Ice Cream Co. Inc.—P. M. Fus- 

sell. 

Montauk Co., The—J. M. Fentress. 

Norfolk Flour Co., Inc.—J. R. Willcox. 

Priddy, Chas. W., & Co. Inc—J. T. 
Maddrey. 


Oklahoma City, Okla. 


Carroll-Brough-Robinson Co—E. A. 
Humphrey. 

Carroll-Brough & Robinson—J. L. 
Jenkins. 

Hirschberger & Rosenthal—J. W. Ward. 

Morrison, A., & Co.—A. Morrison. 

New State Candy Co.—G. B. Root. 

Schooley Stationery Co.—D. R. Harris. 

Southwestern Confectionery Co.—R. A. 
Nickerson. 

Upp Grocery Co.—C, E. Upp. 


Philadelphia, Pa. 


Apt & Company—Morris Apt. 

Barrett Mfg. Co—Harry S. Ehret, 
Mgr. 

Brown, W. C.—John T. Brown. 

Colonial Trust Co—H. L. Elkins. 

Crew-Levick Co.—Mr. Hasse, Treas. 

Ebert Furniture Co.—Fred J. Ebert. 

Ellis, G. W., Co.—J. H. Supplee. 

Faxon, Alfred A— 

Frey, Sheridan & Co.— 

Gaumer, John L., Co.—Robt. Biddle. 

Hungerford, W. T., Brass & Copper 
Co.—Geo. W. Heyser. 

Largeman Bros.—Harry Largeman. 

Loeb & Rosenbluth—Wm. R. Rosen- 
bluth. 

McNiece, Wm., & Son—Thurman Mc- 
Niece. 

Martin, H., & Co—Herman Martin. 

Scott, John, & Co., Inc—W. S. Pope. 


Pittsburgh, Pa. 


Beacon Lighting Company—Edw. E. 
McConnell. 
Beckert, W. C— 
Berberich, Chas., 
Berberich. 
Blackwood, W. 
Blackwood. 
Chautauqua Photographic Company—S. 
E. G. Whitmore. 

Consolidated Ice Company—A. B. Hare. 

Cooke-Wilson Electric Supply Co.—B. 
FP: Teacs. 

Delaware & Hudson R. R. Co., The— 
Stephen Baldwin. 

Diamond Coal & Coke Company—A. H. 
Stolzenbach. 

Dun, R. G., & Company—W. T. Wells. 

Duquesne Amusement Supply Co.—P. 
Adler. 

Duquesne National Bank—W. S. Lin- 
derman. 

Independent Bridge Co.—Percy E. Hun- 
ter. 

Johnson, William K— . 

Kaufman Realty Co.—Alfred D. Kauf- 
mann, 

Keally & Lovett—J. A. Lovett. 


& Company—Chas. 


J., Company—T. L. 


Keystone 


Wall Paper Co—E. G. 
Kegler. 
Midland Motor 


Co. of Pa—J. L. 
Hutchinson. 


New Boston Store—Lewis Walker, Jr. 

Pettes & McAllister—F. J. Tyrell. 

P*ttsburgh Laundry Supply Co.—Chas. 
B. McKenna. 

Polk, R. L., & Company—Eugene Car- 
michael. 

Rawsthorne, Robert, Engraving Co.— 

* Robert Rawsthorne, Jr. 

Rieger, Charles J.— 

Rensseloer Mfg. Company—Geo. M. 
Keefer. 

Revere Rubber Co.—E. E. Gallup. 

Laundry Company—H. L. 

Ebberts. 

Standard Electrotype Co.—C. G. Kee- 
nan. 

Standard Supply & Equipment Co.— 
Wm. Bassett. 

Webster, F. S., Company—Curtiss W. 
Shaw. 


Port Huron, Mich. 
Canham, William, & Son— 


Pueblo, Colo. 
Colorado Supply Co.— 
Walsenburg Merc. Co.— 


Raleigh, N. C. 
Commercial National Bank, The—B. S. 
Jerman. 


Richmond, Va. 

Implement Co., The—L. R. Spencer, Sec. 
and Treas. 

Rochester, N. Y. 
Edgett-Burnham Co.—Geo. A. Burnham. 
Haverstick & Co.—B. N. Reed. 

St. Louis, Mo. 

Adams, S. G., Stamp & Seal Co.—F. K. 
Adams. 

Bollman Bros. Piano Co.—Herman H. 
Bollman. 

Buettner, J. H., Furn. & Carpet Co— 
David H. Woodlock. 

Consolidated Coal Co. of St. Louis—P. 
L. Du Bois. 

Famous—C. F. Jackson. 

Garland, Thos. W.—N.. Tankersley. 

German Savings Institution—H. Hu- 


nicke. 
H. W., Co—J. H. 


Johns-Manville, 
Hilkens. 

Kauffman, Heating & Eng. Co—D. F. 
Edwards. 

Lesser-Goldman Cotton Co.— 

Losse, J. W., Progressive Tailoring 
Co.—B. F. Wilkinson. 

Lungstras Dyeing & Cleaning Co.— 
Robert Lungstras. 

Mellon & Storm Mfg. Co—G. D. Able. 

Mercantile National Bank— 

Meyer, Albert L.—Care 
Deacon & Hill. 

Morgan, James L.—Care Ellerbrake- 

locum Furn. Co. 


Lambert, 
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Provident Life & Trust Co—Edwin S. 


Williams. © 
Rauken, W. W.—Care Nowell-Shap- 
leigh Hdw. Co. 


St. Louis Dairy CoE. F. Hagemann. 
Southern Coal & Mining Co—S. B. 
Couchman. 
Spalding Stationery Co.—Robt. Noen- 
inger. 
Wagner, Aug., Commission Co.—Ave. 
Wagner. 
St. Paul, Minn, * 
Foley Bros. & Kelly—G. Henry. 
Indiana Refining Co—John H. Huh. 
Salem, Ohio. 
Deming Company, The—W. F. Deming, 
Pres. and Treas. 
National. Sanitary Mfg. Co., The—D. 
W. Davis, Sec. and Treas. 
S.lver Mfg. Co., The—A. O. Silver, 
Treas. 
Seattle, Wash. 
Brace & Herger Mill Co.—R. R. Casey. 
Eilers Music House—C. Macklem. 
Fobes Supply Co.—R. G. Kendrick. 
Hofius Steel & Equipment Co.—Geo. J. 
Danz. 
Mercantile Bank, The—C, S. Harley. 
Moran Co., The—J. V. Paterson. 
Polk, R. L., & Co—C. J. Booth. 
Seattle Vehicle & Imp. Co —J. C. 
Paulsen. 
Superior Portland Cement Co.—Jno. C. 
Eden. ; 
South Bend, Ind. 
South Bend Wholesale Grocery Co.—G. 
M. Reinoch. 
Tiffin, Ohio. 
Tiffin Art Metal Co., The—Wm. G. 


Purdy. 
Toledo, Ohio. 
American Plumbers Supply Co., The— 
H. A. Schlingman. 
Barker, Frost & Chapman—L. W. Frost. 





Collier-Barnett Co., The—C. L. Barnett. 
Morgan-Anderson Co., The—J. C. 
Anderson. 


Washington, D. C. 
National Metropolitan Bank—Geo. W. 
White. 
eee Tobacco Co—F. V. Buck- 
er. 
Watsontown, Pa. 
Watsontown Boot & Shoe Co.—Penn. 
G. Hastings, Pres. 


Williamsport, Pa. 
Central Pennsylvania Lumber Co.—G. 
N. Harder. 
United States Sand Paper Co—Frank 
F. Winters. 


Wilmington, N. C. 
Astypodine Chemical Co—M. Mc- 
Kenzie. 
Boney & Harper Milling Co—G. J. 
Boney. 
Brooks, J. W.— 
Cooper, W. B.— 
Funches, J. S., & Co.—J. S. Funches. 
Heyer Bros.—Jno. C. Heyer. 
Holmes Grocery Co.—D. McEachern. 
King, A. W., & Co.—A. W. King. 
Matthews, E. L., Candy Co—E. L. 
Matthews. 
McNair, S. P., & Co—A. B. McNair. 
Rehder, J. H., & Co—Jno. H. Rehder. 
Solomon, S. & B.—B. Solomon. 
Springer, W. E., & Co—J. C. Springer. 
Standard Supply Co.—H. A. Burr. 
Stone & Co.—B. O. Stone. 
Wilmington Iron Works—E. P. Bailey. 
Winstead, A. S., & Son—A. S. Win- 
stead. 
Youngstown, Ohio. 
Belmont Pressed” Stone Co—E. H. 
Kroll, 
France-Devin Co., The—F. S. Devin. 
Triumph Dairy Co., The—E. S. Rice. 


Do not overlook the fact that the National Association of Credit 


Men affords its members the facilities of a Legal Bureau. 


Questions 





of law touching credit department work may be referred to this 
bureau and opinions will be given without charge. To facilitate the 
work of the bureau and help it in reaching correct conclusions mem- 
bers are asked to state as fully as possible the actual conditions in- 
volved in a case in which advice is sought. Circumstances seemingly 
small may have an important bearing in rendering a reliable opinion. 


Members of the National Association of Credit Men who have 
had dealings with the Sprague Mercantile Agency of Chicago, Con- 
solidated Adjustment Co. of Chicago, Barr & Widen Mercantile 
Agency, St. Louis, Whitney Law Corporation of New Bedford, Mass., 
National Collection Agency of Washington, D. C., International Law 
and Collection Agency of Dayton, Ohio, and Manufacturers’ and 
Jobbers’ Commercial Agency of Benton Harbor, Mich., are requested 
to report the results of the same to the National office. 
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Notes. 


T. J. Nealis, ‘formerly of R. G. Dun & Co. at Memphis, has become 
associated with the Security Bank and Trust Co. of that city. 


The Oklahoma City Credit Men’s Association has established a 
bureau for the exchange of credit information with George F. Dean, 
assistant secretary in charge. 


Some of the members of the Denver Credit Men’s Association 
are talking of having a weekly luncheon at the Traffic Club for the 
discussion of association interests. 


Callers at the National office during the past month include W. 
R. Peyton of Gowan-Peyton-Twohy Co., Duluth, Minn., and F. W. 
Risque, Sieber and Trussell Mfg. Co., St. Louis, Mo. 


Postmaster Davis of Pittsburgh addressed the April 14th lunch- 
eon of the Credit Men’s Association of that city showing how the 
growth of Pittsburgh is reflected in the growth of its postal business. 


The Lincoln Credit Men’s Association held a meeting April 21st, 
“Credit Limitations” being the subject before the meeting. Dr. P. L. 
Hall opened with a brief talk and the meeting was largely in the 
form of questions and answers. 


The BULLETIN announces with much regret the death of Archi- 
bald M. Maddock, treasurer of Thomas Maddock’s Sons Co., Trenton, 
N. J., who for some time has held an individual membership in the 
National Association of Credit Men. 


On April 25th the Chicago Credit Men’s Association held a meet- 
ing at the Midday Club, an invitation being given the members to 
bring their ladies. The April meeting of the Fort Worth association 
was also made an occasion for bringing the ladies. 


The Associated Merchants of St. Paul entertained the members 
of the St. Paul Credit Méen’s Association April 26th. The feasibility 
of a credit reporting department for the Associated Merchants was the 
subject under discussion. 


The Cincinnati Association of Credit Men has made provision 
for a funa to investigate and prosecute commercial fraud. The dues 
of the association are to be slightly increased for the purpose of pro- 
viding the necessary monies to carry on the work. 


The monthly bulletin of the Fort Worth association will in the 
future follow the personal letter style adopted by the National Asso- 
ciation. Gotten up in this form it is probably more‘likely to be read 
than an ordinary four page printed leaflet issued by most associations 
for their monthly communications. 


John C. Eisele a prominent Newark banker addressed the April 
21st luncheon of the Newark association on “Business Opportunities.” 
These luncheons are proving themselves increasingly popular with 
the members and are helping in interesting prospective members in 
the work of the association. 

The organization of the Utica Association of Credit Men has been 
completed with the following officers elected for the ensuing year: A. H. 
Dobson, of Charles Millar & Son Co., president; Fred. J. Bowne, of 
Bowne-Gaus Shoe Co., vice-president; G. A. Niles, of Oneida National 
Bank, treasurer, and John P. Williams, of Rathbun & Co., secretary. 
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The three Credit Men’s Associations of Minnesota have a joint 
committee at work on a plan to reduce the expensé of exchange on 
out-of-town checks. The committee is composed of representative 
business men and bankers, the idea being to conserve the interests of 


out-of-town buyers, interior bankers as well as local jobbers and 
bankers. 


The proposed false statement law which the National Association 
of Credit Men is endeavoring jointly with the American Bankers’ As- 
sociation to have enacted in every state has been introduced into the 
New Jersey legislature by Senator Osborne, who is manager of the 
adjustment bureau of the Newark association. 


The Cleveland Association of Credit Men is assured of a very in- 
timate relationship with the Cleveland Chamber of Commerce through 
the recent election of George W. Kinney, of Kinney & Levan, one of 
its trustees, to the office of president of the chamber. Mr. Kinney’s 
associates in the Credit Men’s Association are much rejoiced at the 
honor conferred upon their co-worker. 


Wim. L. Fox president of the Buffalo Credit Men’s Association 
and director of the National Association has entered the corporation 
of A. H. Bowen, Inc., insurance counselors and adjusters. Mr. Fox 
has for many years given careful study to insurance matters from the 
point of view of the insured, and his success in his new field can be 
safely predicted. 


Reports made to the Comptroller of the Currency showing the con- 
dition of 7,082 national banks in the United States at the close of busi- 
ness March 29, 1910, show an increase in total resources as compared 
with April 28, 1909, of $473,040,502. On March 29, 1910, loans and 
discounts amounted to $5,432,093,194, lawful money reserves were 


$834,895,586 and individual deposits $5,227,851,556. 


Wm. G. Walker, of Austin-Walker Co., of New York and Boston, 
and Secretary Chas. E. Meek, of the National Association of Credit 
Men, addressed the Waterbury (Conn.) Accountants’ Association 
April 22d, on “Co-operation in Credits.” Mr. Walker and Mr. Meek 
explained the objects of the Association and told along what lines 
it had up to the present, done especially successful work for bettering 
credit conditions. 


At the March 24th meeting of the Boise Association of Credit 
Men the following officers were elected for the ensuing year:—J. G. 
H. Graveley of Capital Brokerage and Commission Co., president, V. 
C. Kerr of Kerr Hardware Company, vice-president, and D. J. A. 
Dirks secretary. At this meeting President Graveley called attention 
to the remarkable attendance at the monthly luncheons of the asso- 
ciation. 


United States District Court Judge Carpenter of Chicago has an- 
nounced that it has been decided that in the future receivers will not 
be appointed for bankruptcy estates unless absolute necessity is 
shown. The decision is probably the result of the discussion incident 
to the Sherley amendatory bankruptcy bill. As Judge Carpenter is 
to handle most of the bankruptcy cases arising in his district his de- 
cision is important and will likely become a precedent with judges 
not only in Illinois but in other parts of the country. 
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Secretary Tyson of the Grand Rapids Association says that there 
is nothing which will so help a local association grow strong in its 
community as having the business literature committee in close 
touch with the local press in order to see that association doings are 
given plenty of publicity. 


Many of the largest business houses of New York have expressed 
much satisfaction because of the appointment of Edmund Wright, 
credit manager of Frederick Vietor & Achelis as receiver for Morris 
Rabinowitz a silk manufacturer recently petitioned into bankruptcy. 
They have felt that it is about time to introduce business men into 
this business position believing that it will result in prompter, more 
economical and more efficient administration of bankrupt estates. 


Two copies of the April issue of the local bulletin of the Cleveland 
association,—which by the way is a highly meretorious number,— 
were given to each Cleveland member with the understanding that 
the extra copies were to be handed personally to Cleveland business 
men not affiliated with the association. This is the sort of plan for 
acquiring new members that will bring them to stay, for after secur- 
ing a few copies of the sheet issued by their fellow townsmen the 
recipients will become thoroughly persuaded of the association’s right 
to demand their allegiance. 


President Norwine of the St. Louis Credit Men’s Association has 
planned for a membership rally from April 1oth to May t1oth with a 
view to bringing up the membership from 440 to 500 by convention 
date. He is emphasizing the fact that to get the sixty members means 
but little effort for each member and that the best possible recognition 
of the earnest labors performed by the officers and committeemen dur- 
ing the past year, would be the bringing in of sixty new members. 
President Norwine’s point is well taken and the St. Louis association 
by May toth should easily have reached the mark set by its president. 


The new grill room of the Business Men’s Club was formally 
opened by the Toledo Association of Credit Men on the occasion of 
its weekly luncheon of April 24th. The room previously used for the 
luncheons had for some time been inadequate to accommodate the 
steadily increasing numbers who wished to attend and the associa- 
tion has been waiting rather impatiently for the opening of the new 
quarters. The principal topic of the members was the proposed false 
statement law now before the Ohio legislature. It was voted to ad- 
vocate its passage and do everything possible to interest legislation 
in favor of the measure. 


There is a bill before Congress whose purpose it is to put an 
end to the padding of deposit accounts largely for advertising pur- 
poses. As is well known it frequently happens that one institution 
will say to another, “Grant us a credit of $100,000 and we will grant 
you a like credit.” Neither bank is expected to draw on the deposit 
thus created. The temptation to enter into such an arrangement is 
great when deposits have fallen off or in the case of a young institu- 
tion which wants to show phenomenal growth. It is sincerely to be 
hoped that a law denying the right of making such fictitious accounts 
with the clear intent of deceiving the public will be put on our 
statute books. 


President Rauh of the Pittsburgh association says that his faith 
in the value of the weekly noonday luncheons as a force to make asso- 
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ciations strong, waxes stronger all the while, that the association at 
Pittsburgh is just beginning to get the full benefit of them in growth 
and influence. He declares that these luncheons have broadened the 
outlook of the Pittsburgh association far beyond all expectations and 
through them the association has become a factor to be reckoned with 
in every matter touching Pittsburgh’s life and progress. 


An exchange of ideas among credit men is on in earnest in De- 
troit, brought about by a suggestion of President Millis. He started 
with the postulate that all credit men want their salaries raised. He 
suggested that the salaried members of.the Detroit association be in- 
vited to submit written suggestions on the subject, “What the Credit 
Man Must Do To Increase His Salary,” and that a committee of three 
employers examine and pass on the respective merits of the arguments 
presented. A prize is to go to the author of the best paper as deter- 
mined by the judges. 


The information bureau of the New Orleans association reports 
a gain in number of inquiries answered during March, 1910, of 22 per 
cent as compared with the previous month and further that there has 
been right along a steady increase in demands made upon the bureau. 
The New Orleans bureati also declares that it can perceive a general 
increase in the interest felt in these bureaus for the exchange of credit 
information throughout the country, other local associations coming 
to them more and more frequently to get ideas. All this should surely 
be encouraging to farsighted credit men. 


Probably in no state at the present time-are there so many busi- 
ness men discussing fire insurance problems as in Texas. Lately 
rates have gone high there because of excessive losses and men are 
beginning to see that cheaper rates can only come through lessened 
losses.. Secretary McGown is endeavoring to take advantage of this 
general interest in the subject to get the members of the Fort Worth 
association to distribute among the retail trade the six leaflets en- 
titled “Burning Subjects,” prepared by the National Association so 
that the smaller as well as the larger business interests of the state 
will get an adequate idea of their fire problems. 


At a recent meeting of the New York Board of Trade and Trans- 
portation, a local organization whose well directed work for the ad- 
vancement of the Empire State is generally recognized, three impor- 
tant votes were taken, first that the board do all in its power to secure 
from Congress the appropriation asked by President Taft, $250,000, 
for the work of the tariff board, second that the bill before the legis- 
lature of New York to establish a state board of commerce and in- 
dustry be endorsed, and third that the proposed false statement law 
favored by the National Association of Credit Men be urged forward. 


The National Association of Credit Men has always tried to pro- 
tect itself very jealously against giving its seal of approval to any- 
thing which would lay it open to unpleasant notoriety and criticism. 
Possibly some of the members will think it a bit daring of our New 
Orleans hosts to seal the cigars credit men are to smoke while in the 
convention city with the association seal. But it is intimated that that 
is the plan, and they say further it will not be necessary to bring a 
. stock of cigars along out of self protection because the “Association 
Sealed Cigars” will make a smoke good enough for the most self- 
respecting free born American. 
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The first of a series of weekly noon luncheons was held by the 
San Francisco Credit Men’s Association March 24th. No attempt 
was made to make the occasion a general meeting, the directors -be- 
lieving it more practical to gather the members of the different lines 
at different times. The first meeting was for the purpose of bringing 
together the members of the reporting bureau, who responded very 
generally and entered earnestly in the discussion of ways and means 
of making the bureau more useful. The intention is to take up at 
each meeting subjects of special interest to one line of trade only. 

Early in April President Millis called a joint meeting of the 
membership and executive committees of the Detroit association to 
discuss ways and means of bringing the membership up to three 
hundred by May 15th, twenty additional applications only being 
necessary to reach this record. Chairman McMeans of the member- 
ship committee made a suggestion in keeping with modern methods, 
namely that several members on days to be selected, charter auto- 
mobiles and call in a body on certain houses which it had not been 
possible to draw into the association through the efforts of the mem- 
bers working individually; the suggestion received the hearty approval 
of the meeting. 

During the week of April 11th the test of the bulk sales law in 
the case- Kidd, Dater & Price against Musselman Grocery Company 
was made before the United States Supreme Court, having been ap- 
pealed from the decision of the United States District Court of Ap- 
peals sitting at Grand Rapids, Michigan. The defendant in error was 
represented by Swager Sherley, whose name is well known to the 
members of this Association as sponsor for the Sherley Amendatory 
Bankruptcy Bill; also by Benn Corwine of Grand Rapids, Mich., and 


Henry C. Quinby of New York.: It: will probably- be some months 
before the court will render its decision. 


The Los Angeles Credit Men’s Association has secured the co- 
operation of all other local business bodies in a campaign for lower 
premium rates for its city. After the San Francisco conflagration 
Los -Angeles rates were increased 25 per cent., and since then 
have fallen but a small. fraction of this increase. The fire under- 
writers are making certain demands for better fire protection for the 
city, which seem reasonable to the credit men, and the city govern- 
ment has been asked to arrange to meet these demands. There is 
little doubt that the agitation will give the business men of Los An- 
geles at least a part of what they are asking. 


For the purpose of showing that it is distinct economy and good 
business to borrow money for the purpose of discounting, a large 
western house is distributing.a card showing what $100 borrowed 
money will earn in discounting. For instance it will cost $6.00 per 
year but used to discount ten day bills each month at 1 per cent. dis- 
count will mean $12.00 saved in discounts, $6.00 net gain, or if 2 per 
cent. is allowed $24.00, or four times the interest. Furthermore, it is 
pointed out that in estimating the value of discounts, you have the 
right to compound them by making them a part of the working capi- 
tal each time and thus getting discount on discount. 

As a member do you know what literature has been issued by the 
Association which every member can have for the asking? Ask the 


National office for a list of the titles. All this matter is for the credit 
man and his department. 
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The following verselet written by a salesman of bygone days, let 
us hope, describes what few credit men to-day would recognize in this 
period of co-operation and open-mindedness among credit men. It’s a 
traditional picture, not a modern photograph. 

“He’s a hoary headed heathen, a jabber-wock, a jay 

He’s a double jointed terror and his pleasure is to slay 
A nice fat order every day, and sometimes three or four; 
But he’s never satisfied, and always sighs for more.” 


There has been this year considerable progress toward uni- 
formity in the names of affiliated branches.of the National Association 
of Credit Men. The Tacoma Credit Association announce that it is 
to be known henceforth as “Tacoma Association of Credit Men,” and 
the St. Louis association has had its application for a decree of incor- 
poration as the St. Louis Association of Credit Men favorably acted 
upon. This uniformity in name is going to prove a great protection 
against those who by doing a collection or adjustment business undér 
names similar to those of different branches of the association en- 
deavor to deceive the public. If there were adopted all over the 
country the one style “_————-. Association of Credit Men,” this de- 
ception would be made more difficult. 


At the April 7th luncheon of the Cleveland association, F. Palmer 
Church in a brief address referred to the Credit Men’s Association as 
a part of the great “Uplift Movement” of the day. He declared that 
this present time is one of those periods in history when men have 
grown restless and weary of old methods and standards and by com- 
mon instinct inaugurate a movement toward higher levels, and the 
National Association of Credit Men is a phase of this movement, preg- 
nant as it is with the spirit of the day, suggesting to men methods 
of elevating that to which most of us must devote our lives, the pro- 
duction and distribution of the necessaries and comforts of our exist- 
ence. Moreover, said Mr. Church, the association’s past justifies 
large expectations for the future influence which it is to exert in this 
great “Uplift Movement” in business affairg, 


The committee of the St. Louis Credit Men’s Association charged 
with the duty of formulating a plan to make the bank draft a means 
of collecting accounts which will be free from ‘many objections it now 
has for both jobber and banker, is assembling the fullest possible in- 
formation from all members regarding the extent to which the draft 
system is used, instructions given when drafts are issued, arrange- 
ment for fees, percentage of drafts returned unpaid, reasons for non- 
payment given by the bank, how non-payment of drafts is followed 
up, and suggestions which can be made to make the system more 
acceptable. This work is being done preparatory to making a report 
with recommendations to the Missouri State Bankers’ Association 
and other state associations of bankers, indications being that bankers 
are ready to entertain suggestions in these matters. 


Chairman W. A. Given of the committee of the Pittsburgh asso- 
ciation at work upon the formation of a credit exchange bureau, an- 
nounces that eighty subscribers have been secured, leaving but twenty 
more necessary to begin the actual work of organization. If it is 
possible for Pittsburgh, Philadelphia, St. Louis and Cleveland, all of 
which are seriously working to give their associations credit exchange 
bureaus, to report by convention time that success had already or is 
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certain promptly to attend their efforts, it would mean that this line 
of work had received a great impetus during the past year, for the 
BULLETIN has already announced several local associations as having 
added this feature to their work during the last ten months. A com- 
mittee has much more difficulty in getting this sort of work under 
way than it ought to have considering the merits of the bureau and 
the success of its operation in various trade centers. 


That a judge may summarily punish a witness who answers “I 
don’t remember” to most of the questions that are asked him and 
commit him to jail for contempt of court, instead of holding him for 
a jury trial on a charge of perjury, was a recent decision of the United 
States Court of Appeals sitting in New York in an opinion written by 
Judge Coxe. It is undoubtedly one of the most important decisions 
in the interest of creditors of bankrupts since the enactment of the 
bankruptcy law. The case was that of Schulman & Goldstein, bank- 
rupts of New York. Schulman was -called to explain an apparent 
shrinkage in his assets. His refusal aroused creditors, whose counsel 
made a certificate to the effect that he was committing perjury. Judge 
Holt committed him to jail for six months for contempt of court. In 
an appeal Judge Coxe’s opinion was concurred in by Judges Lacombe 
and Noyes and holds that the commitment was proper. 


The Comptroller of the Currency’s insistence that directors -of 
national banks assume more responsibility with reference to their 
banks, hold regular meetings, passing monthly or more frequently on 
all loans and discounts, recording their decisions in permanent form, 
and in other ways introducing more effective type of control, is bearing 
fruit. The correspondence and reports from banks received at the 
Comptroller’s office, it is said, point to the fact that bank directors are 
assuming closer supervision than heretofore and are becoming better 
acquainted with the requirements of sound banking and affairs of 
their own institutions. What the department is now working on is 
to secure co-operation with state banking officials so that the state and 
national officials shall inform each other of names that have been 
rejected because of unsatisfactory conditions coming to the attention 
of either. 


It is undoubtedly very distressing for a credit man to discover 
that he has been victimized by a party whose name has been posted 
with the Credit Men’s Association and concernipg whom warning has 
been sent broadcast through the BuLtetin. It is disappointing also 
to the officers of the association, for their main pleasure is to feel that 
members are taking advantage of all these warnings and association 
opportunities. When it is found that two or three of our members 
were badly caught in the final fall of Reuben F. Teretz of Philadelphia 
though the plainest warnings were given in the September BULLETIN, 
there is but one conclusion, and it is not necessary to specify it here. 
It is the credit man’s business to guard his house against losses by 
every means he can command, and he is remiss who neglects to use 
his every opportunity. No credit man can afford to neglect his 
Butietins. If men knew where lightning bolts were to strike it 
would be different, but they never will. 


The high regard in which the Pittsburgh Association of Credit 
Men and its able president, Enoch Rauh, are held, was demonstrated 
in a great mass meeting attended by 5,000 citizens of Pittsburgh 
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gathered to make formal protest against the outrages of the existing 
municipal administration, for at the conclusion of the meeting a com- 
mittee of nine citizens was appointed to confer with the mayor on 
the vice situation, one of them being Mr. Rauh. Other members of 
the committee were D. T. Watson, a leading lawyer of Western Penn- 
sylvania; Julian Kennedy a leading iron merchant, W. L. King, vice- 
president of the Jones & Laughlin Company, Dr. J. H. McIlvaine, 
Acting Episcopal Bishop of Pittsburgh, the Right Rev. Bishop 
Canevin, head of the Roman Catholic Church in Western Pennsyl- 
vania. Mr. Rauh is convinced that if the Pittsburgh Association of 
Credit Men can purge Pittsburgh and its environs of commercial 
fraud as it practically has done through its efforts of the last two or 
three years, then the combined efforts of all righteous forces can 
drive vice and political jobbery out of the city. 


On numerous occasions the attention of the National office has 
been called to the fact that the boot and shoe trade seems to be par- 
ticularly exposed to the wily schemes of the commercial crook and 
to the initial or sample order distributer. On having the matter called 
to his attention a large boot and shoe manufacturer said: “We fear 
we are as a class, ‘easy marks,’ but seriously the competition in this 
line is very keen.and the practice has grown up in recent years: of 
filling a small order for samples before completing an investigation 
as to the party’s financial standing so that the goods may reach him in 
ample time to be considered when his quantity order is made up. Of 
course, when considered from the standpoint of volume, the losses 
which are incident to these small shipments are really insignificant.” 
The BULLETIN presumes it would not be practicable to make a rule 
that no such orders except from people whose standing can be easily 
and quickly ascertained shall be passed. The next thing is to be 
ready to help the Association make a case against such names for 
presentation to the postoffice department. 


At a recent meeting of the Credit Men’s Associations of the 
Twin Cities, Vice-President Thomas, of the St. Paul association in 
commenting upon the services rendered by credit men’s reporting 
or information bureaus declared that they are so far superior to the 
services rendered by any other institution that local associations 
should let nothing stand in the way of establishing them. Mr. 
Thomas said that whgn a network of these bureaus had been formed 
all over the country the next step would be to clear the information 
gathered by all through one central bureau, thereby establishing 
national interchange so that it would be next to impossible for the 
man of wrong intentions to make a fraudulent failure of any propor- 
tions because his wings would be clipped at the outset. So urgent, 
said Mr. Thomas, is the need of just this thing to credit men that 
the men of the Northwest who know how essential are these credit 
exchange bureaus, should do all they can to propagate the bureau idea 
among the members of local associations. He said he felt safe in 
guaranteeing that unprejudiced committees from any body of credit 
men would after visiting the bureau of the Twin Cities go home 
determined to establish a like institution for their home city. 


One of the large jobbing houses of the country is issuing the 
following notice to customers which is another indication of the fact 
that business: men are more and more carefully scrutinizing this 
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matter of abuse of discounts and the deduction of unfair claims: 


“On bills dated ahead and paid before maturity we are willing to allow 
interest at the rate of six per cent. (6%) per annum for the unexpired 
time, in addition to the two per cent. (2%) cash discount, which we allow 
when payments are made in ten (10) days; the business does not allow us 
to pay any more. 

“Accepting payments on this basis is equivalent to borrowing money 
from you and paying you at the rate of six per cent. (6%) interest per 
annum for the use of it. 

“Payments so made must reach us in ten (10) days from the date of 
the invoice, if one per cent. (1%) extra (interest) is deducted, or the 
remittance will not be acceptable; as, we must have the use of the money 
full sixty (60) days in order to make it available.” 

Few business men appreciate the effectiveness of the National Bank- 
ruptcy Law as a means of uncovering crime. A good illustration of how 
the law can be applied in this direction is a case which has just become 
public through the indictment and arrest of seven persons charged with 
conspiracy against the United States, and also with violating the pro- 
visions of the bankruptcy law. This case is of more than ordinary inter- 
est, due to the fact that its scene is laid in Alabama. The facts briefly are 
the same old story, the establishment of a line of credit, the flooding of 
the country with orders, the removal and secretion of goods, after which 
a sudden disappearance. In this case the Jewelers’ Board of Trade took 
an active interest, employing detectives, with instructions to make a thor- 
ough investigation regardless of expense. Other parties also became 
actively interested, and after a tremendous amount of work, the entire 
gang was rounded up, and if the cases against them are proven, they are 
in a fair way of being landed in the penitentiary. The Department of 
Justice at Washington has taken a live interest in this case to the extent 
of appointing a special district attorney to handle it. When the BULLETIN 
can secure a detailed account of this matter it will be published for the 
benefit of its readers. : 

The matter of the York Mercantile Company, York, Ala., has fre- 
quently been referred to in the columns of the BuLLeTIn. News has 
just reached the National office that the principals of this concern, 
Hilary J. Carwile, alias J. Morse, and Robert H. Duncan, charged with 
fraudulent use of the mails in connection with the operation of a store 
at Petersburg, Tenn., 1908, were, on April 20, 1910, convicted and 
sentenced as follows: 


Carwile to serve a term of 9 months in jail and to pay the 
costs. Duncan to serve 18 months in Atlanta, Ga., Federal Prison, 
and to pay the costs. (Eighteen months is the maximum prison 
sentence fixed by the Revised Statutes.) 


The scheme under which they operated was to open up a store in 
some out of the way place, distribute orders throughout the country for 
merchandise, dispose of whatever came to hand and then leave for parts 
unknown without paying their bills, simply to repeat the operations. The 
Association has been able to assist the Postoffice Department in gath- 
ering evidence in this case, the outcome of which confirms the opinion 
that the Postoffice Department is ready to do its part and do it well 
if the Association can furnish the proper evidence. 


Judges Lacombe, Coxe and Ward, sitting in the United States 
Circuit Court of Appeals at New York in the case of Jassay Co., 
bankrupt, recently held that any unpaid portion of his stock by a 
stockholder in any New York state corporation that fails does not 
pass into the control or direction of a trustee in bankruptcy, but 
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remains an asset that may be prosecuted by the creditors of the failed 
corporation. This is pronounced to be a new interpretation of the 
corporation law of New York as applied to the liability of stock- 
holders on unpaid balances due on stock and differs very materially 
from the corporation law of other states, notably New Jersey. In 
the case of Godfrey-Gifford Clothing Co., of Rochester, which failed 
last June, attorney for certain creditors is contending that there is 
under the Jassay decision a chance for creditors to recover the amount 
that was due or unpaid on the stock of some of the stockholders, 
particularly a man named Clark. The trustee sold the claim against 
him for $200 at the time, but he had no right whatever to sell it 
because he had no legal title to it. Mr. Clark’s stock subscription 
was $2,000, and if this decision is applicable, the unpaid portion is 
recoverable by the creditors. The attorney points out also that, under 
section three of the corporation law, the concern was illegally operat- 
ing because it incurred liabilities before the amount specified as to 
be paid in at the time of incorporating, was actually paid in. He con- 
tends that such illegal procedure made the company only a partner- 
ship, and says that one of the partners is legally responsible for the 
amount that the creditors lost, which was about.45 per cent. of total 
liabilities of $39,000. 


Progress in Bankruptcy Legislation. 


The sub-committee of the United States Senate Judiciary has given 
a number of public hearings on amendments proposed to the bankruptcy 
law, including those contained in the Sherley bill, which passed the House 
of Representatives in February. The National Association of Credit 
Men has been represented at these hearings by its committee on bankruptcy 
law and by representatives of various local associations. Secretary- 
Treasurer Meek has attended all the hearings, and the Association’s 
special counsel, Harold Remington, has presented the Association’s case 
from the legal standpoint. 

On April 26th the sub-committee held an executive session, to which 
it invited Mr. Remington. While all the questions before it were not 
finally disposed of, considerable progress was made, and it was expected 
that the committee would complete its report at a meeting which was set 
for May 3d. 

At the hearings considerable opposition developed to the amendment 
by which it was proposed to regulate the fees of receivers. This opposi- 
tion came almost entirely from New York City members of the bar 
who have practiced extensively in bankruptcy matters, and in many 
instances have acted as receivers. Lawyers from Boston, Pittsburgh 
and Minneapolis also entered their objections to the same amendment. 
The only other opposition of any moment which has come to the 
surface has been directed against the amendment requiring the record- 
ing or registering of chattel mortgages and like instruments within 
four months before the filing of a bankruptcy petition. This amend- 
ment is intended to do away with secret liens, in view of which it is 
hardly necessary to discuss the amendment on its merits. 

he sub-committee having these matters in charge consists of Sena- 
tors Warner, Bacon, Nelson, Overman and Depew. Chairman Fessenden 
hopes to be able to report the passage of the amendments at the time of 
our annual meeting. 


276 








THE NEW ORLEANS CONVENTION. 


TRANSPORTATION, BUSINESS AND ENTERTAINMENT PROGRAMS, HOoTEL 
ACCOMMODATIONS. 


The Fifteenth Annual Convention of the National Association of 
Credit Men will be held in the Hotel Grunewald, New Orleans, La., 
May 17, 18, 19, 20, I9IO. 


TRANSPORTATION. 


The Southeastern Passenger Association has arranged for the 
convention excursion fares covering its entire territory. The rates 
named from the principal points in its territory are: 


Birmingham, Ala, ....... $12.70 Evansville, Ind. ......... $23.90 
Montgomery, Ala. ....... 11.30 Lexington, Ky.’.......... 25.60 
Washington, D. C 36.90 Louisville, Ky. ........ ",.°25.60 
Jacksonville, Fla. ........ 21.60 Wilmington, N. C 

Attonta; Gas! i ci's 5 Zadar 17.40 Cincinnati, O. ........... 28.25 
a. he eee 23.15 Memphis, Tenn. ......... 14.10 
COR BIE hi naeiin dase 20.50 Nashville, Tenn. ......... 21.25 
Lynchburg, Va. ......... 33.10 Norfolk and Richmond... 35.60 


The Western, Central and Trunk Line Passenger Associations 
have each arranged excursion rates of I 3-5 fares between points in 
their territories and New Orleans. 

It should be especially noted that members and their friends 
residing in the territories in which the I 3-5 fare rule applies, may 
pay regular fare from original starting point to a point in the South- 
eastern Passenger Association territory and there secure the benefit 
of the excursion fare given by that association as listed above. 

Excursion tickets of the Southeastern Passenger Association will 
be on sale May 14th, 15th, 16th, and purchaser must reach point of 
purchase returning, not later than midnight of May 23d. Buyers 
of tickets in Western Passenger Association territory must be back 
at original starting point by midnight of May 24th. In the Trunk 
Line territory tickets will be on sale May 13-18 inclusive, and return 
to place of purchase must be made by midnight on May 25th. Central 
Passenger territory has the same limitations as the Trunk Line 
territory. 

A number of local associations in the East are arranging to have 
their members assemble at Washington, by way of which point the 
“Credit Men’s Special” from New York will be run over the Southern 
Railway. Full details of this arrangement will be furnished by the 
secretary of the New York Credit Men’s Association on application. 
Plans are also under way for special trains or accommodations out of 
Chicago, Cincinnati, Cleveland, Fort Worth and St. Louis, details 
of which may be obtained by writing the secretaries of the local 
associations at those points. The transportation committee of the 
Pittsburgh association has had accommodations reserved for its dele- 
gates on steamer Momus, sailing from New York, May 11th, and 
arriving at New Orleans, May 16th. Secretary A. C. Ellis, of the 
Pittsburgh association, will furnish further information to any who 
may be able to take this method of reaching New Orleans. 

As nearly as it is possible to do so at this time the business pro- 
gram of the convention is presented: 
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PROGRAM. 
Tuespay, May 17, Ig10. 


MorNING SESSION—II O'CLOCK. 
InvocaTion—Rev. Beverly Warner. 
ADDRESSES OF WELCOME— 
In Behalf of City—Hon. Martin Behrman, Mayor of New Orleans. 
In Behalf of Local Association—Mr. Chas. Janvier, Vice-President 
Canal-Louisiana Bank & Trust Co. - 


RESPONSE TO ADDRESSES OF WELCOME—Mr. W. G. Walker, Boston, 
Mass. 


ANNUAL REPORT OF PRESIDENT F. H. McApow. 
ANNUAL REPORT OF SECRETARY-TREASURER CHARLES E. MEEK. 
Appress—Mr. Edgar M. Cahn, New Orleans, La. 


RECESS. 


AFTERNOON SESSION—2.30 0’CLOCK. 

ANNOUNCEMENT OF COMMITTEES ON RESOLUTIONS, AUDITING, CREDEN- 
TIALS AND NOMINATIONS. 

READING OF RULES FOR THE GOVERNMENT OF THE CONVENTION. 

ANNOUNCEMENT OF APPOINTMENT OF CHAIRMEN OF STATE DELEGATIONS. 

Appress—Hon. Wm. A. Prendergast, Comptroller of the City of New 
York, former Secretary of the National Association of Credit Men. 

REPORT OF LEGISLATIVE COMMITTEE—Mr. F. M. Gettys, Chairman, 
Louisville, Ky. 

SHort TatK—“The Banker in Legislation”’—Mr. Newman Essick, Los 
Angeles, Cal. 

REPORT OF MEMBERSHIP COMMITTEE—Mr. M. S. Green, Chairman, 
Chicago, III. 

SHorT TALK—“Value Received”—Mr. Guy P. Miller, Bridgeport, Conn. 


WEDNESDAY, May 18, Ig10. 


MorNING SESSION—IO O'CLOCK. 

INvocATION—Rev. Byron Holley. 

Appress—“The Credit Man and the Bankruptcy Law’—Mr. Harold 
Remington, Cleveland, Ohio. 

REporT OF BANKRUPTCY COMMITTEE—Mr. O. G. Fessenden, Chairman, 
New York, N. Y. 

REPORT OF INVESTIGATION AND PROSECUTION COMMITTEB—Mr. D. L. 
Sawyer, Chairman, St. Paul, Minn. 

SHort TaLtkK—“A Member’s Duty”—Mr. F. L. Pond, Denver, Colo. 

REPORT OF MERCANTILE AGENCY AND CREDIT CO-OPERATION COMMIT- 
TEE—Mr. Samuel Mayer, Chairman, Cincinnati, Ohio. 


RECESS. 
AFTERNOON SESSION—2.30 O'CLOCK. 

REpoRT OF CREDIT DEPARTMENT MetTHOps COMMITTEE—Mr. I. D. Kings- 
bury, Chairman, Rochester, N. Y. 

Appress—“Cost of Doing Business as a Credit Factor’—Mr. E. W. 
McCullough, Secretary National Wagon Manufacturers’ Associa- 
tion, Chicago, Ill. 

REPORT OF ADJUSTMENT BurREAU CoMMITTEE—Mr. D. G. Endy, Chair- 
man, Philadelphia, Pa. 

SHort TALK—‘“Our Liabilities’—Mr. William Crane Andrews, New 
York, N. Y. 
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TuHurspay, May 19, I9gI0. 
MorniINnG SESSION—IO. 0’CLOCK. 
INVOCATION—Rev. William McF. Alexander. 


_ Appress—“The Ethics of Commercial Law”’—Mr. Henry Deutsch, 


President Commercial Law League of America, Minneapolis, Minn. 

REPORT OF FirRE INSURANCE COMMITTEE—Mr. I. D. Russell, Chairman, 
New Britain, Conn. 

REPORT OF BANKING AND CURRENCY COMMITTEE—Mr. A. C. Foster, 
Chairman, Denver, Colo. 

REPORT OF BuSINESS LITERATURE COMMITTEE—Mr. J. Edward Stilz, 
Chairman, Indianapolis, Ind. 

REPORT OF FEDERAL INCORPORATION LAw COMMITTEE—Mr. H. E. Hack- 
enberg, Chairman, Cleveland, Ohio. 


No AFTERNOON SESSION. 
Fripay, May 20, IgI0. 
MorninG SESSION—IO O'CLOCK. 


INVOCATION—Rabbi Max Heller. 
MINUTE TALkKs BY MINuTE MeEn— 

Intended to bring out expressions regarding the advantages arising 
from local associations, and the scope of their influence upon 
the community. 

RECESS. 
AFTERNOON SESSION—2.30 O'CLOCK. 
NOMINATION AND ELECTION OF PRESIDENT AND VICE-PRESIDENTS. 
ELECTION OF DIRECTORS. 
REPORT OF COMMITTEE ON RESOLUTIONS. 
UNFINISHED BUSINESS. 
MISCELLANEOUS BUSINESS. 


CONSTITUTIONAL AMENDMENTS. 


Notice is hereby given that at the forthcoming New Orleans 
convention an amendment to Article X of the Constitution will be 
offered. It will provide for the division of the Mercantile Agency 
and Credit Co-operation Committee into two committees, to be known 
as Mercantile Agency Committee and Credit Co-operation Committee. 
As amended the article will read as follows: 


*“ ARTICLE X. 
Standing Committees. 
The standing committees shall be: 


A. Legislative. F. Business Literature. 

B. Bankruptcy. G. Credit Department Methods. 
C. Adjustment Bureau. H. Investigation and Prosecution. 
D. Membership. J. Fire Insurance. 

E. 


MERCANTILE AGENCY. K. Banking and Currency. 

L. CREDIT CO-OPERATION. - 
The committees shall be appointed by the President as soon as 
possible after the annual convention, subject to the approval of the 
Board of Directors.” 


*An amendment also to Article VI of the Constitution will be 
offered. It will provide for a change in the number of delegates to 
annual conventions to which an affiliated association having five 


*New matter incapitals. 
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hundred*or more members shall be entitled. The article, if amended, 
will read as follows: 


*“ArRTICLE VI, 

Each affiliated association HAVING A MEMBERSHIP OF 
LESS THAN FIVE HUNDRED shall be entitled in annual con- 
vention to one delegate for every fifteen members or fraction thereof. 
EACH AFFILIATED ASSOCIATION HAVING A MEMBER- 
SHIP OF FIVE HUNDRED OR MORE SHALL BE ENTITLED 
IN ANNUAL CONVENTION TO ONE DELEGATE FOR 
EVERY THIRTY MEMBERS OR FRACTION THEREOF. 

Each delegate shall at an annual convention be entitled to poll 
one vote for each member he may represent. Any delegate present 
at an annual convention may also be designated by the association he 
represents to act as alternate for one or more delegates from the 
same association not attending such annual convention, and when so 
designated, such delegate in addition to his vote as delegate, shall 
have the right to vote as alternate for such non-attending delegates. 
Each individual member present at an annual convention shall be 
entitled to one vote, provided he is not a delegate of a local association. 

Individual members not present shall be entitled to vote by proxy ; 
provided, however, that the holder and giver of the proxy shall be 
residents of the same State. 


No salaried officer or employee of the Association shall have the 
right to hold a proxy.” 


ELECTION OF DIRECTORS. 
In the afternoon session of the last day of the convention imme- 
diately following the election of officers occurs the election of directors 


to fill places of those directors whose terms expire with the convention. 
They are seven in number as follows: 


eS Oe ewan Denver, Colo. 
st, SAND ck ccuisd oee Ce Baltimore, Md. 
Boawhd Gi East oii. icc cise dtc Ardmore, Pa. 
SAR INS ds Sis de cb ebuvd «Wax Kansas City, Mo. 
Gren: Mic Ris oo. s0 i... 6 .....-New Orleans, La. 
Pit TS UAL be bs ea Minneapolis, Minn. 
DORE. h05.0. sce ac GTeA Seattle, Wash. 


ENTERTAINMENT PROGRAM. 

A reception, followed by dancing and a buffet supper in the 
Palm Garden of St. Charles Hotel on the evening of the first day, will be 
the opening social function of the convention. 

Wednesday morning the ladies will be taken for a trolley ride 
through the upper or modern sections of New Orleans, visiting 
Audubon Park. In the afternoon there will be a trolley ride through 
the lower section, or Old New Orleans, and a visit to City Park. On 
Wednesday evening the delegates and visitors, including the ladies, 


will be entertained at White City, “The Coney Island of the South.” - 


Thursday morning the lady guests will be taken through the 
historical section of Old New Orleans, and to the antique shops. 
There will be no session of the convention on Thursday afternoon. 
Delegates, members and visiting ladies will be taken for a boat-ride 
on “The Father of Waters.” The start will be made at 2 o’clock P. M. 
A buffet luncheon will be served on board the steamer and there will be 
music and other entertainment, continuing through the evening. 


*New matter in capitals. 
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In the afternoon of the closing day, Friday, the ladies will be 
tendered a reception and luncheon at the Country Club, City Park. 
In the evening the men will be given a smoker. 

Hotets. 


The hotel accommodations at New Orleans are excellent. The 
Grunewald, where are the headquarters, is a modern building, and 
rooms can be secured there at these rates: 

Rooms without bath in the Main Building, $1.00 per day; with 
bath $2.00 per day; rooms without bath in the New Annex, $1.50 per 
day; with bath $3.00 per day. Where two or more occupy the same 
apartment, an additional charge of $1.00 per day is made for each 
extra person. 

Rates just as favorable can be obtained at the other hotels, 
detailed information of which can be secured from the Chairman of 
= Hotel Committee, J. D. Hunter, United Shirt and Collar Co., New 

rleans. 


The New Orleans Prospect. 


When the delegates to the approaching convention of the National 
Association of Credit Men reach New Orleans they will find that city 
enjoying one of the most agreeable months of the year. The weather 
will not be too warm and that sensation and feeling of spring-time will 
still be in the atmosphere. The gardens and parks: with all their wealth 
of semi-tropical plants and flowers will be in full bloom, the palms and 
shrubbery along the avenues through the principal residential sections 
fresh and bright,-in fact, nature herself will assist in welcoming the 
guests. 

New Orleans has so many quaint and odd points of interest that 
it is hard for the average stranger to determine what to acquaint himself 
with first, but a program has been arranged for the entertainment of 
the delegates and their ladies, which will afford everybody an oppor- 
tunity to see all places of local interest. 

For instance, on the second day in the morning the ladies will be 
conducted through the old French Quarter of the city, which has pre- 
sented the background of many a novel, and was the one-time wealthy 
and influential residential section. There will be found antique shops at 
every turn and in them you can easily spend the surplus of several 
years. It is well to be warned in advance, as the temptations these shops 
present are great. You will surely find something to strike your fancy, 
possibly an old and rare volume, or a piece of bric-a-brac, an antique 
for your den, or maybe a piece of furniture fashioned after a pattern 
now long extinct but so odd as to make you wish to own it. 

In this section, as a rule, the buildings are built around a courtyard 
of flagstones, an old Spanish style of architecture, and many of the 
houses still maintain their original gardens, relics of by-gone days. 

To the eye of the stranger the new million dollar court house, 
erected in this section, may appear a little out of place, but then it is but 
the mark of progress, and the old must go down before the new and 
modern idea. Opposite the court house is the famous old St. Louis 
Hotel, the scene of many a social function recent and in by-gone days. 
In the basement of this hotel is located the old slave market, and just 
above that is situated the one-time famous dining-room in which were 
held sessions of the old Louisiana Assembly. 

The ancient St. Louis Cathedral, but a few squares away, is another 
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place of interest and must not be overlooked. The building, a wonderful 
piece of architecture, was the occasion of a centennial celebration fifteen 
years ago. On either side of the cathedral are the Cabildo buildings, now 
used for court purposes, and fronting them is the old “Placé-d’Armes,” 
now known as Jackson Square, containing the famous equestrian statue 
of General Andrew Jackson. 

Flanking the square on either side are the Pontalba buildings built 
by the Countess De Pontalba. It is difficult for us, with our modern 
view of things, to think of these famous buildings as the homes of the 
fashionable and wealthy set, but that was in the early part of the nine- 
teenth century. It is but a step from Jackson Square and the Pontalba 
buildings to the French Market, which the tourist never overlooks. The 
United States Mint is also within walking distance of these famous old 
places, and is worthy of attention. 

Further on, in the direction of Canal Street, you come upon the old 
French Opera House, the place of many a scene of gaiety and gathering 
of the social set, where most of the carnival balls are held each year. 
A short distance away is the old Absinthe House, and in close proximity 
the famous restaurants ‘whose names are as familiar to the tourist 
traveling through the United States as those of Paris. Here the epicure 
can feast to his heart’s content, for nowhere in these United States can 
the chefs prepare such tempting dishes. 

The boat ride, planned for an afternoon of the convention, will show 
the harbor of the city of New Orleans with its miles upon miles of 
wharves and its improved steel sheds for the shelter of the immense 
volume of freight handled through the port. The trip will afford the 
chance to see the immense sugar refinery of the American Sugar Refin- 
ing Co., the largest of its kind in the world. On the other side of the 
river, which will also come under observation during the trip, will be 
observed the United States Naval Station and Dry Dock, the latter being 
one of the largest in the world. In the opposite direction and up the 
river are South Port and Westwego, with their grain elevators, and 
here all will obtain a panoramic view of the busy life on the river front. 

The Country Club, where it is planned to give the ladies of the con- 
vention a luncheon, is located on Bayou St. John in the City Park, and 
this park is one of the most enchanting spots in the city. It is laid out 
with numberless beds of gorgeous flowers and a network of artificial 
lagoons dotted with islands on which are picturesque shady spots shel- 
tered by some old oaks or weeping willows. -Here also are the golf 
links, fair grounds, tennis courts, polo grounds and horticultural hall, 
all worthy of the visitor’s attention. And in passing one does not want 
to neglect the famous duelling and other oaks, well known in Louisiana 
history. Their lowering boughs are festooned with cool moss, tempt- 
ing you to linger in their shade for awhile. 

And again, the cemeteries must not be overlooked, for they are so well 
maintained that they seem more like parks than homes of the dead; and 
the Old Soldiers’ Home, also situated on Bayou St. John, should be of 
interest. 

A tour of the city will take one through the upper section through 
the business district into the modern residential avenues past Lee’s Cir- 
cle, with the Howard Memorial, and the New Orleans Public Library 
flanking it. Tulane University with its various department buildings, 
one of the finest universities in the South, is situated on St. Charles 
Avenue, and covers an immense area. Fronting the university is the 
entrance to Aububon Park, and a short drive leads to the park itself, 
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with its wealth of old oak trees and its beautiful beds of flowers. The 
Horticultural Hall, situated on the park grounds, was erected for the 
New Orleans Exposition held in 1883, and this brings to mind the fact 
that the park tract itself was the old exposition grounds. Just before 
reaching the university grounds there are seen several private residential 
parks, principally Rosa and Audubon. 

The trip will also bring into view the White City, the Baseball Park, 
Hotel Dieu, Charity Hospital, with its memorial annexes, old St. Joseph’s 
Church and Chinatown. 

The lake resorts of New Orleans are not just what one from Coney 
Island’s precincts might expect, but West End serves as a place to pass 
away the summer evening, and sitting on the veranda of the hotel, 
listening to the music, enjoying some of Louisiana’s choicest dishes 
among which one might include lake shrimp and pompano, with the 
starry sky above for a roof and the lake breeze gently blowing, the world 
does not seem half bad, and life has once more caught you in its 
magnetic net. 

It being the summer season the theatres will be closed, but there 
will be a light opera troupe at White City, vaudeville at West End, and 
concerts are held in the parks three or more evenings a week. 

Milneburg and Old Spanish Fort, once the popular lake resorts, 
can be reached after a short drive. Both places have deteriorated to a 
great extent, mainly because of poor train service, and many of the 
buildings are now a mass of ruins, but a splendid restaurant at each place 
still remains. 

After the convention has adjourned, a delightful vacation can be 
spent at one of .the nearby watering places, which are within two hours’ 
ride of the city. Excellent hotel accommodations are provided and the 
bathing and fishing good. Or if an inland trip is preferred, there are 
the orange groves, sugar plantations and rice fields to see and any one 
of them would be worth the trip. 

If your trip to the Crescent City is combined with business located 
in Panama, Central America or Mexico, it will be an easy matter to 
slip down to those places. 

Those who are privileged to take the trip for mere pleasure have 
before them one of the most interesting times of their lives. 


Special Notice. 

Letters with orders bearing the names “Thurman & Starke, formerly 
Starke & Co.,” Midway, Kentucky, have been received by a few members 
of the Association, who, on investigation, are not able to discover those 
sending the orders. There is an old manufacturing house at Midway, 
known as Starke & Co., and undoubtedly this name, with its good credit, 
was used with the hope of deceiving merchants. The ruse was partially 
successful, for the freight house at Midway holds goods addressed to 
Thurman & Starke. 


A SPRIGHTLY INDIVIDUAL. 
UNCERTAINTY AS TO WHERE HE May Next APPEaR. 

Byron F. Roberts, who on one pretense and another has been getting 
goods on credit, disposing of some and moving the balance to another 
point, is a name credit men should keep in a part of their heads where it 
will not be forgotten. Missouri and Illinois points have thus far been 
preferred by Roberts, reports of him coming from Mountainview, Green- 
ville and Portageville, Missouri, and Pulaski and Cairo, Illinois. 
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HEN THE BUSINESS MEN OF THE COUNTRY 

TAKE A BROAD INTEREST IN THE REDUC- 

TION OF ITS ENORMOUS AND DISGRACE- 

FUL FIRE WASTE THEN AND NOT BEFORE WILL 

APPRECIABLE PROGRESS BE MADE. OUR FIRE 

WASTE, ITSELF A GREAT ECONOMIC PROBLEM, 

HAS TO NO SMALL EXTENT BEEN THE CAUSE OF 

THE ECONOMIC PROBLEMS PRESSING UPON US 

TO-DAY AND IS NOW AGGRAVATING AND INTEN- 
SIFYING THEM. 

THE NATIONAL ASSOCIATION OF CREDIT MEN 

WAS ONE OF THE FIRST BUSINESS ORGANIZA- 


TIONS TO APPRECIATE THE RESPONSIBILITY . 


RESTING UPON BUSINESS MEN IN SOLVING THIS 
FIRE WASTE PROBLEM AND HAS HAD ITS FIRE 
INSURANCE COMMITTEE AT WORK FOR SEVERAL 
YEARS DETERMINING HOW BEST TO APPROACH 
IT. THE CONCLUSION HAS BEEN THAT AT THE 
FOUNDATION OF ANY PERMANENT MOVEMENT 
MUST BE A PUBLIC SENTIMENT AROUSED BY AN 
INTELLIGENT UNDERSTANDING OF THE SERI- 
OUSNESS OF OUR ANNUAL LOSSES BY FIRE, AND 
THAT THIS INVOLVES AN UNDERSTANDING OF 
THE MAIN POINTS IN INSURANCE AS WELL. AC- 
CORDINGLY, THE ASSOCIATION HAS PREPARED, 
STRICTLY FROM THE BUSINESS MAN’S STAND- 
POINT, A SERIES OF SIX LEAFLETS EACH TREAT- 
ING A SALIENT FEATURE OF FIRE INSURANCE 
AND FIRE WASTE. THEY ARE IN A STYLE SO 
SIMPLE AND POPULAR AS TO APPEAL TO ANY 
MAN WITH ORDINARY BUSINESS INTELLIGENCE. 

IT NOW REMAINS TO SECURE THE WIDEST 
POSSIBLE DISTRIBUTION OF THESE LEAFLETS, 
AND EVERY MEMBER OF THE ASSOCIATION 
SHOULD GLADLY DO HIS SHARE, FOR THERE IS 
NONE BUT HAS AN INTEREST IN THIS IMPOR- 
TANT WORK. THEY ARE PREPARED FOR EN- 
VELOPE ENCLOSURES. MEMBERS MAY HAVE 
THEIR IMPRINT ON THE COVER. AS THE LEAF- 
LETS ARE ISSUED TO MEMBERS AT COST, PRICE 
VARIES SOMEWHAT, ACCORDING TO QUANTITY 
ORDERED. SAMPLES MAY BE HAD BY ANY MEM- 
BER ON APPLICATION. 
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SHALL WE RAISE A NATIONAL PROSECUTION FUND? 


By D. L. SAWyER, CHAIRMAN OF THE INVESTIGATION AND PROSECUTION 
CoMMITTEE. 


During the past two months many letters have been received by 
me as chairman of the Investigation and Prosecution Committee of 
the National Association showing that credit men in all parts of the 
country realize the need of doing something definite and on a broad 
basis to lessen fraudulent failures. These letters also show that credit 
men are ready to entertain a practical plan for carrying on the work. 
The more the discussion grows, the more the interest increases. 
It has in fact become a live subject with credit men everywhere. 

For instance, one of the South’s many observing credit men 
writes as follows: “The plan proposed, that each member subscribe 
one hundred dollars, 10 per cent. payable annually is feasible. Our 
company is ready to subscribe to such an arrangement. There is no 
question but that such a fund with‘a live, vigorous prosecutor, would 
act as a deterrent with a great many rascals who embark in business 
with the very purpose of beating merchants. We hope you will continue 
to agitate this question until a definite plan is agreed upon.” 

A letter from a southern association reaches the committee, reading 
as follows: “Here is a fraud case in which, if the National Association 
of Credit Men had some one to assist the local associations, this party’s 
discharge could undoubtedly be prevented and very possibly still more 
punishment meted out. The trouble in these cases is that the claims 
become scattered; that there are always many small claims, and parties 
holding them do not care to invest money; the larger creditors do not 
feel like spending all the money required, and corisequently the thing 
goes by default.” 

In a letter from an association in the north central section occurs this 
paragraph: “It is undoubtedly true that if this feature of the work were 
delegated to a man who had nothing else to do but attend to prosecution 
matters, better results might possibly be accomplished.” 

Another letter from a south central association reads: “The prose- 
cutions we have been interested in have been looked after by an employee 
of our office or an attorney in the locality where the party under charges 
was in business. Necessarily, with these as the conditions, as much would 
not be expected as though some one devoted his entire time to it. We 
do not have any one who puts his entire time or any considerable part 
of it into this class of work, except when some unusually important case 
arises, as in the ——————— case, when we delegated to the task, at 
great inconvenience, a man from our office, and after getting on the right 
trail, employed detectives, calling on creditors for some expense money, 
which experience shows is always given grudgingly.” 

Another letter from one of the small middle states reads as follows: 
“In a large number of the failures brought to our attention we have 
found more or less evidence of fraud. While we have a prosecution fund, 
we have not felt at liberty to call upon this for assistance, save in those 
cases in which we believed that the evidence was sufficiently strong to 
make it possible to secure results. I am frank to admit that, notwith- 
standing strong efforts made by us, we have met with but little success. 
Generally speaking, more than 50 per cent. of all failures brought to our 
attention have exhibited elements of fraud, but the difficulty of producing 
sufficient testimony to prove fraud has deterred us from spending money 
except where evidence could be dug up without too much investigation.” 

In a letter from a southern association we read as follows: “We have 
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almost conclusive evidence that the bankrupt took about $20,000 in money 
with him when he fled. The referee will not permit the expenditure of 
moneys from the estate, but insists that the attorneys shall go ahead and 
expend their own money, and if they accomplish anything, he will then 
consider the matter of making an allowance out of the estate. This would 
be a good opportunity for your committee to interest itself, if disposed 
to do so.” 

A letter from an association located in a southeastern state reads in 
part as follows: “Regarding the National Prosecution Fund, I will refer 
your letter to the president and will go to-New Orleans prepared to give 
an expression of opinion from this association regarding the matter. Per- 
sonally I think your plan an excellent one. I do not think, however, the 
raising of special funds by local associations should be discouraged, or that 
the national fund should take the place of the local work. I think there 
should be two funds—a local and a national, the local fund for handling 
small cases and the national fund to be used to supplement the work of 
the local associations when the circumstances warrant.” 

In a letter from an eastern state, in speaking of the establishing of 
a National Prosecution Fund, we find the following: “I will be pleased to 
give you all the information you need as to the practices in this and 
adjoining states, for God knows I wish you success in the work you are 
doing. In a way I can realize you are up against a thankless job, but as 
soon as you can get the children who extend credit sufficiently educated 
to appreciate the true condition of affairs, your work will be well nigh 
finished. No truly beneficial movement was ever accomplished without 
considerable opposition.” 

The following is found in a report of William A. Prendergast, made 
as secretary of the National Association, written November 10, 1903, 
referring to the need of such work: 

“T believe that the work we have been doing, however, if prosecuted 
on a more extensive basis than our means have allowed, would have a 
largely deterrent influence upon dishonest debtors, but I cannot help 
believing that our efforts are entirely too circumscribed at the present 
time to produce such a result. 

“We have not expended more than one-half the entire amount that 
was at our disposal for the purposes of this bureau, and it has required 
the most prudent management, and not infrequently disputes with cred- 
itors, and fault-finding from some, of our members, because we have not 
been more active, and gone into these matters more liberally. To have 
attempted to follow this liberal policy would simply mean to have 
exhausted the entire fund within less than a year, and consequently I 
have felt it my duty to the Association to incur only such expenses ds 
were absolutely warranted, and dismiss all matters that did not appear 
to present a reasonable prospect for securing good results.” 

In a letter from an eastern central state we find the following expres- 
sions : 

“We have read with much interest Mr. Sawyer’s article, ‘Do We 
Need a National Prosecution Fund?’ Our answer is, ‘We do.’ We heard 
someone say, ‘How are we going to do it, and what will the cost be?’ 
The keynote has been struck by Mr. Sawyer. We venture to say that 
not less than two million dollars are lost to manufacturers and whole- 
salers annually through fraudulent failures. Taking this as a basis, with 
an expenditure of $100,000 annually for a few years, at least one half 
of this great loss will be saved to the creditors each year; the amount 
necessary to find fraudulent failures will grow less, and with a million 
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dollars for a prosecution fund staring dishonestly inclined debtors in the 
face, such failures will be reduced to a minimum. 

“The cost is so trifling and the benefit to be derived so great that it 
must appeal to credit men that no time ought to be lost in perfecting 
arrangements to create this fund. 

“We sincerely hope that Mr. Sawyer’s plan will crystallize and find 
favor with each and every member of the Association, insuring the early 
birth of a national prosecution fund, together with a proper organization 
for its intelligent handling.” 

From an eastern state we find the following in speaking of a national 
prosecution fund: “To our minds the idea is good, and all that remains 
is to convince the united members of the National Association and bring 
them to the same opinion.” 

From an association located in an extreme eastern state we have the 
following: “In dealing with the dishonest bankrupt, we must forego any 
hope of dividends, and in the cases that I have been concerned in I have 
frequently. gone so far as to furnish all the means necessary to push a 
dishonest bankrupt to the last extremity. 

“In this work I believe the powerful influence of our National Asso- 
ciation of Credit Men and our various trade associations will presently 
appear. Prosecutions are not properly the work of individual creditors. 
There should be a stronger control and a disinterested management of 
these matters, and the merchants of this country could afford to pay a 
premium annually to the National Association of Credit Men as an 
assurance of protection in cases requiring prosecution for fraud. If they 
would start such a movement, I will be glad to do my best to help it 
along, and I know that my firm will subscribe. 

“TI know a number of credit men who share my views, and until we 
can get to the point where we can pay our premium for insurance to a 
substantial organization like ours, 1 would rather pay it to the credit 
indemnity insurance companies and forget about the dividends.” - 

Many more expressions along the same lines coming from credit 
men in all directions could be given, but these will suffice to show that 
business men are not lukewarm, but interesting themselves earnestly in 
this great business question. Evidently the subject will receive consid- 
erable attention at the hands of the convention. 


Corporation Publicity. 

In a talk on modern business conditions and tendencies before 
the Graduate School of Administrative Science of Harvard University 
given in April, George W. Perkins, of the firm of J. P. Morgan & 
Co., favored laws that would compel proper publicity of the affairs 
of corporations and punish officers for improper methods. 

*Mr. Perkins declared that the officers of great corporations 
should realize, that such concerns are more nearly public institutions 
than private property. While the agitation in the last few years 
has been unfair and harmful it has set business men thinking, has 
awakened the business conscience, and has brought a realization of 
the fact that there is no permanent success unless it is based upon 
integrity of character. 

Further Mr. Perkins said that properly regulated publicity will 
not injure any legitimate business undertaking, and it is in itself 
the greatest of all regulations and safeguards. It is about all the 
public wants, for if at regularly stated intervals the public is fur- 
nished sufficient information about a given business public opinion 
will do the rest. 
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Priority of Unpaid Taxes as a Lien on Bankrupt Estates. 

With the advice that the property statements issued by credit 
men should demand of customers information regarding the payment 
. Or nonpayment of all taxes levied on their property, the monthly 
leaflet of the Detroit association presents the following significant com- 
munication from Harlow P. Davock, referee in bankruptcy. 

“Section 64-A of the Bankruptcy Act of 1898 provides that: 

“*The court shall order the trustee to pay all taxes legally due 
and owing by the bankrupt to the United States, state, county, district 
or municipality in advance of the payment of dividends to creditors, 
and upon filing the receipts of the proper public officers for such 
payment he shall be credited with the amount thereof, and in case 
any question arises as to the amount or legality of any such tax the 
same shall be heard and determined by the court.’ 

“Under the provision of that section, the claims for taxes are 
a priority and are paid before any claim against the estate with 
possibly the exception of the administration expenses. The general 
tendency of a debtor in a failing condition, whether he be a business 
man, or a mortgagor of property, is to let his taxes go, hoping that 
when he has settled with the immediate pressing creditors that he 
can then pay the taxes. 

“Under the system in vogue in this state, and I presume of most 
states, creditors have ample notice of the levying of taxes and have 
access to the assessment rolls. I believe there is a practice in this 
city on the part of the assessing officers, as far as personal assessments 
are concerned, of giving the owner of personal property ample notice 
of these assessments and also if they refuse to make a return, of 
giving them notice of what the assessments will be. Naturally, the 
assessing Officers in a city of this size have not the time to call upon 
the merchant, and they may arbitrarily increase his assessment. The 
serious question, however, for creditors is that they do not generally 
make an examination to determine what taxes are due upon the 
debtor’s property, which in the very nature of things and for the 
protection of the government, have priority over all claims. 

“In a recent case, a claim for taxes has been filed based upon an 
assessment of $12,070, for the year 1909, where the property was 
sold in January this year for less than $1,000, and taxes for the years 
1907-8 and 9 have been presented for allowance. The total of these 
taxes amounts to more than 55 per cent. of the amount realized from 
the sale of this property. In this particular case, it having been a 
corporation, involuntary proceedings were taken, the expense of 
administration, no matter how small, will have to come out of the 
estate, and notwithstanding the thorough work done by the trustee the 
result seems to be that most of the money is going to be absorbe# by 
the city and state officials, who simply rest upon their right under the 
taxing power granted to them. 

“In my opinion, in the granting of credits and determining lia- 
bilities of a purchaser, it is incumbent upon the creditor to examine the 
question as to what assessment has been made upon the stock, and 
as. to whether the taxes based upon this assessment have been paid. 
In smaller places I apprehend that the tax collector threatens to make 
a levy on the personal property. In a city of this size, as can readily 
be seen, these levies could not have been made; otherwise we would 
not have taxes covering the years 1907 and 1908 filed in this court for 
priority payment.” 
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Special Activities Now Engaging Local Associations. 


Here is presented some special lines of work engaging the atten- 
tion of local credit men’s associations. It is not to be presumed that 
this catalogue is complete, nevertheless it will give a very fair idea 
of the variety of important work credit men are taking up successfully 
in all parts of the country. 


BOSTON—Proposed false statement law passed by the Massachusetts 
legislature and signed by the Governor. Credit men active 
throughout the discussion of the measure. 

CLEVELAND—Urging the establishment of a municipal court for 
Cleveland modeled after that at Chicago. 

COLUMBUS—Has joined in an all Ohio movement to reduce fire 
losses in that state. 

DALLAS—With Fort Worth association co-operating to secure 
better conditions as regards fire waste and insurance. 

DECATUR-SPRINGFIELD—Planning to raise $3,000 investigation 
and prosecution fund. 

Arousing the interest of members in a credit exchange bureau. 

DENVER—Discussing the feasibility of having the weekly credit 
men’s luncheon. 

DETROIT—President Millis encouraging the exchange of sugges- 
tions and helps among credit men by offering a prize for best 
paper on “What the credit man must do to increase his salary.” 

FORT WORTH —Leading in an effort to educate Texas business 
men in vital fire insurance matters. 

INDIANAPOLIS—Has a committee at work upon the organization of 
a bureau for exchanging credit information and adjustments. 

LOS ANGELES—Uniting all local business organizations in a 
demand for better fire protection for Los Angeles with a view 
to securing lower premium rates. 

MILWAUKEE —Instituting a campaign against unjust cancellations. 

MINNEAPOLIS—Arousing among their members interest in a 
national fund for investigating and prosecuting fraud. 

With other Minnesota associations has a committee looking into 
possibility of reducing cost of exchange on out-of-town checks. 

NEWARK—Making plans to lay before the next session of the 
legislature the proposed false statement law. 

NEW YORK—Working for a law which shall compel auctioneers 
to open records of their transactions to the proper authorities. 

OKBAHOMA CITY—Inaugurating a state-wide campaign for im- 
proved fire insurance conditions. 

Completed organization of a credit exchange bureau. 

PITTSBURGH—Bringing to completion the work of establishing a 
credit exchange bureau. 

PHILADELPHIA—Forming plans to bring about amendment to the 
constitution of Pennsylvania so that the present. magisterial 
system may be replaced by the municipal court system after the 
Chicago pattern. 

ST. LOUIS—Changed name to St. Louis Association of Credit Men. 
Completing organization of credit exchange bureau. 
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In conjunction with bankers of Missouri and Illinois perfecting 

plans for the improvement of the bank draft collection system. 
ST. PAUL—Assisting local retailers’ association in their plans to 

form a credit bureau. 

Working up a general interest in the national investigation and 

prosecution fund. 

With other Minnesota associations endeavoring to secure lower 

exchange on out-of-town checks. 


TACOMA—Changed name to Tacoma Association of Credit Men. 
TOLEDO—Working for proposed false statement law for Ohio. 
Interesting itself in installation of a high pressure fire protection 
service for Toledo. 
Favoring law authorizing the appointment of a commission to 
draw up more satisfactory building code for Ohio cities. 


The W. J. Nixon Company Case. 


The appearance of the name of W. J. Nixon Company in the April 
BULLETIN brought a number of inquiries to the National office. Develop- 
ments which have taken place in this case during the past few weeks point 
out how necessary it is for business houses to exercise more care in 
extending credit to those who are comparative strangers. 

W. J. Nixon originally engaged in business as a plumber and did 
fairly well for a number of years. Through the persuasion of a man 
who is said to have been connected with some crooked enterprises, W. J. 
Nixon Company was incorporated, and almost immediately thereafter 
business men in different parts of the country began to receive orders. 
These were filled, it is estimated, to the extent of at least $25,000, and it 
is reported that the merchandise was removed from the company’s store 
about as fast as it came in, being disposed of to junk dealers at cut prices. 
It is also reported that the concern in order to bolster up its claim that 
it was entitled to order certain lines of goods, either actually engaged in 
a building operation or used someone else as a dummy, for it not only 
purchased roofing material, but also carpets, furniture and other articles 
which go to equip a first-class apartment. 

For several weeks past the Police Department of New York City 
shadowed the principal parties connected with this outfit, and while no 
doubt existed as to what was going on, no victim was found who was 
willing to come forward and swear out a warrant. At this stage, a former 
district attorney stepped in and petitioned the concern*into bankruptcy. 
Its affairs are now undergoing a rigid examination, and it is believed 
that sufficient evidence will be uncovered to lead to the indictment 
of one or more parties. 

The National office has been informed that a salesman who had 
secured an order from this concern which his house had refused to fill 
on account of unfavorable information secured through a mercantile 
agency, visited the office of the agency and protested strongly against the 
character of the information which was being furnished to subscribers. 
He claimed that his long acquaintance with those interested in the com- 
pany put him in a position to know better what was going on than the 
agency itself. 

In connection with this case, let every member reading this item 
make a mental note of the importance of keeping original envelopes 
bringing orders or financial statements to them until the senders 
have demonstrated their financial responsibility. 
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Crediting Retailers. 


Credit men are from now on likely to W@ar more and more regard- 
ing the education of the retailer in the cost of doing business. Busi- 
ness men are beginning to feel that it is not enough to concern them- 
selves merely with securing orders and the collection of accounts. 
They are seeing that it is their interest to have the retailer sell their 
product at a profit. For the wholesaler or manufacturer to ascertain 
this point is difficult. The credit man can with comparative ease find 
out whether his customer speculates or tends to spread out and 
squander his accounts or does a number of other things which look 
dangerous to shrewd business men and while it is more difficult to 
find out if a customer is doing business on sound principles, if he is 
selling his goods at a profit, this question should not be overlooked in 
these days when business is being done on closer and closer margins 
and the tendency to increase “expense of doing business” is so great. 

There is without question an excellent field for the “Cost Educa- 
tional Association” recently formed, particularly for the purpose of 
improving business conditions in retailing agricultural implements, 
vehicles and kindred lines through a more correct knowledge of the 
cost of doing businéss. In writing about this association and the 
movement for which it stands, the secretary says: 

“In laboring with some implement manufacturers and jobbers, 
prominent and otherwise, seeking to enlist their sympathy and sup- 
port in the cost educational movement, our arguments as to the 
increasing risk of granting credits and the need of closer acquaintance 
with the affairs of our customers have generally been met with the 
statement: ‘We employ a very competent credit man and our losses 
have been remarkably low, in fact, very much lower than the most 
of our competitors, some of whom we know have been hit hard in 
several instances.’ 

“Now what is the use of continuing this display of self-righteous- 
ness, which is equivalent to, and in many cases does become self- 
deception? With all due regard to the many wise, keen and fore- 
sighted heads employed in considering the propriety of loaning capital 
in the form of implements and vehicles to retail dealers, and appre- 
ciating also that they do save their houses thousands of dollars losses 
if they are not overruled by an ambitious sales organization, still 
they have their limitations, and it is because of some of these that 
the credit man is to be relieved of responsibility for losses of a certain 
kind from causes over which he has as yet no control. 

“Granting credit, like the making of laws, is not and never. will 
be an exact science,—in both instances we are dealing with life and 
constantly changing conditions, and it is by keeping up to date and in 
close touch with his trade that the credit man makes his best showing. 

“How are credits made in the implement and vehicle line? 
Largely by making an estimate or guess on second-hand information, 
for it is seldom that the credit man of a large house meets its customers 
personally, nor can he visit its customers and look into conditions and 
methods. Commonly he demands from the customer a signed prop- 
erty statement, showing every asset and liability, but in a line of 
business where so small a percentage keeps complete books and 
records and the possibilities of inaccuracies are so great, the property 
statement is not altogether to be relied upon at present. He also 
secures reports from banks and attorneys located in the dealer’s 
town or perhaps the county seat, and such reports may be of great 
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or little value, depending largely on the integrity of those reporting, 
for both the banker and the attorney may have a direct or indirect 
interest in the merchant 6f may be on friendly or unfriendly terms 
with him—these reports are generally only of corroborative value. 

“All houses secure the reports of the regularly established com- 
mercial agencies and most of them, like any organization formed 
for a specific purpose and devoting all their time to it, generally 
supply valuable information, but even this is limited because of their 
field of operation covering almost every commercial commodity, so 
absolute dependence cannot be placed on these reports. 

“Then come the reports of co-operative organizations, which 


exchange with each other. the experiences they have had with the — 


customer, and these reports, if honestly given, are among the most 
valuable, but their limitation is in the fact that in most cases their 
scope is not large enough and only a few of them may sell the 
merchant under investigation. 

“During recent years the growth of credit men’s organizations 
has done much to promote a democracy among these close mouthed 
guardians of commercial information, and has brought about a most 
helpful and valuable interchange of information, but only among 
‘their members. 

“Then some houses require their salesman sending in orders to 
report their impressions of the customer together with such other 
information as they can gather, and this report if made by an 
experienced salesman who considers he is risking his firm’s capital 
when he recommends a sale and deals with it as though it were his 
own—such reports, especially when the salesman’s judgment has been 
tested by his firm, generally stand at the head of the list as to 
reliability. 

“These methods of judging credits are those most commonly 
pursued, and while there are others, they do not go a great deal 
farther to insure the safety of the risk. I grant you that they may be 
all that are necessary to determine whether or not a new dealer is 
entitled to credit for the first bill you sell him, but immediately upon 
his receiving your goods and goods from others a new risk is created, 
which, I believe, neither your credit department nor your sales depart- 
ment is safeguarding, although it seems to belong, in part, to both— 
I refer to the question whether or not your credit risk is selling his 
goods at a profit. 

“Tt is commonly known that dealers with capital ratings of from 
$3,000 to $5,000 have secured credit in some cases exceeding $30,000, 
and although some of them have pursued a losing policy by selling at 
unprofitable prices and tender unsafe credits and terms from the first 
day they began business, they have been able to continue business 
for several years before making a disastrous wind-up. Again, otfier 
dealers who have done business for years safely and thereby estab- 
lished themselves in the confidence of their creditors have tried that 
dangerous expedient, ‘meeting competition,’ to hold or increase their 
volume of business, regardless of the fact that they knew their com- 
petitors were selling at little or no margin, and disaster would finally 
overtake them and those who trusted them. 

“There are three essentials in the granting of safe credits— 
Character, Capital, and Business Ability, none of which can be safely 
ignored. Character and capital can be determined by the ordinary 
methods of credit investigations, while business ability, or doing 
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business safely and at a profit, can only be determined by investiga- 
tion or inquiry from time to time, just as insurance companies fre- 
quently inspect their risks and cancel them when they become too 
hazardous; but in the case of our credits no special inspectors are 
necessary, we have the means but seldom use it. 

“Recently the traveling salesman in a certain line received 
requests to answer several questions concerning his customers: 


First—Do you know at what prices your customers are selling your 
goods and are they making a profit on them? 


Second—What per cent. of your customers keep a complete set of books 
and records? 


Third—What per cent. of your customers do you think make up their 


selling prices from a complete knowledge of what it costs to do 
business? 


“None of these questions should be unreasonable to ask of a 
salesman who visits your credit risks from two to four times a year, 
still the answers returned to all of these questions showed almost 
a total lack of knowledge necessary to answer them; still it is no 
reflection on our salesmen considering present trade methods in the 
implement and vehicle line, for they are not asked to collect such 
data, even though it would be of the greatest help to the credit 
department, for with the knowledge that a dealer was selling his 
leading lines at a loss, no matter what excuse might be given the 
watchful credit man would be forewarned. Not only would that 
benefit accrue, but a timely warning given to the dealer in a friendly 
way would in most cases bring about a satisfactory adjustment of 
selling prices and would remove to a very great extent what is 
now termed ruinous competition. 

“The organized dealers have frequently thrown up to the manu- 
facturers and jobbers that so-called ‘irresponsible dealér,’ meaning 
the dealer given a large amount of goods on perhaps very -limited 
capital, but the real basis of their complaint is not his limited capital, 
but his limited ability and his selling goods generally without profit: 
therefore, I believe that not only as a safeguard to credits but as a 
remedy for the evil of goods being sold at a loss, the manufacturers 
and jobbers have it largely in their hands to undertake a cure,— 
furthermore, we believe that no dealer who has suffered from any of 
these causes and hopes for success will object to being asked to 
show that he is selling at prices that net him profit. The measure 
of profit he makes is nobody’s business but his own, but the fact 
as to whether he is making a profit or a loss is not only his business 
but his creditor’s as well, and I trust in time may be used as one of 
the test questions in the granting of credit.” 


While the theory of compositions is entirely right and proper, 
composition propositions should always be met with due caution. 
Every now and then we hear of exhibits being presented by those 
proposing a composition settlement in which liabilities are padded in 
order to make a bad condition appear worse. In the schedules of 
creditors appear names of Concerns having no interest whatsoever, 
perhaps. Cases are known to have arisen where the names of excel- 
lent concerns are used. The only really safe way to protect creditors 
against such deceit is to appoint a creditors’ committee to make an 


examination thoroughgoing or not as the circumstances may seem 
to require. 
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The Danger of Selling Firms With a Nominal Style. 


The danger of selling a concern run under a nominal style, says 
Secretary T. J. Bartlette, of the New Orleans association, is emphasized 
by an event which has just come to the notice of the writer. 

Last year a concern started in Mississippi known as the Southern 
Supply Co., a style adopted by two men of some financial strength 
who at the time did a satisfactory business, and enjoyed a good rating 
in both the commercial agencies. For reasons best known to them- 
selves they concluded to discontinue operations, and an opportunity 
presenting, they sold out to two men from Chicago who continued 
under the same style. 

For a time business went along smoothly, the new men ordering 
goods from the same houses which had been patronized by their pre- 
decessors, and as all bills had previously been discounted, and no 
notice having reached the commercial agencies of a change in 
the personnel of the concern, orders were filled without question. In 
some instances where the orders were small they were O. K’d on the 
rating alone, without further inquiry. 

When these bills matured they were not paid and drafts were 
drawn against the concern which were returned unpaid and claims 
began pouring into attorneys’ hands, and then the fact developed the 
new men were absolutely without visible means, and had disposed 
of nearly all the goods, and creditors were left to mourn. 

It was impossible to hold the original members of the concern, 
as at the time of transfer they owed nothing and it was the business 
of creditors to ascertain to whom they were selling. 

In some instances the Credit Men’s Association has undertaken 
to remedy an abuse of this kind by the passage of a law prohibiting 
the use of a nominal name, and requiring in every instance that the 
names of all concerns, except in case of a corporation, should be 
distinctly shown on all signs and letter-heads. It would seem at first 
blush that creditors would be more careful in opening accounts, but 
the desire to sell, especially to a highly rated concern, is too much for 
the average credit man, and he is led to approve an order, especially 
when sent in by an eager salesman, without due investigation. 


Our Association as Vitally Important to the Manufacturer as the 
Jobber. ; 


There has been from the beginning a very persistent notion that 
the National Association of Credit Men is not for manufacturers who 
sell mainly large and well-established accounts but is for the jobber and 
banker whose business it is to handle a wide range of credit risks. This 
false notion is now gradually but surely giving way, partly because busi- 
ness men realize that that which is good for the distributer is good for 
the manufacturer and that which tends to retard the progress of the 
former and injure his business surely will react upon the latter; but it 
is giving way also because the Association has been growing. Not only 
has it intensified its work but broadened its base of operations perform- 
ing services for the commercial world important to manufacturers not 
only indirectly through the distributers and jobbers but directly to the 
betterment of manufacturing conditions. 

However the indirect reasons for supporting the organization are 
to the minds of all who know the Association and its work enough to 
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warrant it in asking for the support of every manufacturer. Thomas P. 
Robbins, vice-president of the Cleveland Hardware Company, formerly 
vice-president of the National Association of Credit Men, in writing on 
this subject recently, says: 

“It goes without saying that the moral and financial support of 
every business concern is needed to carry out the work of eradication 
of evils and the correction of inaccuracies that now exist in our credit 
system, and it follows that no individual can accomplish as much in 
proportion as the combined efforts of a well-directed organization. 

“It is a singular fact that the manufacturer has a further reaching 
interest in credits than the jobber. While he may not have the largest 
number of accounts, and the small accounts with low capital ratings 
that the jobber sells, yet it must be borne in mind that it is in the interest 
of the manufacturer that there be a widespread marketing of his 
products, and the success or failure of the jobber where such method of 
distribution is made, has much to do with his welfare. To use a familiar 
golf term, it is a ‘carry thru’ proposition. 

“Perhaps the most convincing reason that can be assigned is that 
the individual credit man should not be mediocre in his aspirations. 
The time has come when more is expected of one in his position. It 
is a well-recognized fact that a growing concern does not accelerate with 
men of small caliber managing its credits or other departments. Gen- 
eral managers are demanding men of wide acquaintance with public 
affairs and with other lines of business in order that they shall have 
the broadest sensibilities.” 


How Would You Answer These Questions? 


A chamber of commerce of a leading European city has propounded 
the questions below to the Chamber of Commerce of the State of New 
York, which in turn has laid them before the National Association of 
Credit Men in the hope that many members may be led to express their 
opinions on the subject matter contained. ‘The accounts receivable (book 
accounts) referred to are solely such as would arise from sales by a New 
York house (Importer and Wholesale Dealer) to its American customers 
and answers to the questions are to be based upon such fact: 

1. Would the credit and standing of an American business house 
not be detrimentally affected and open to serious question if such firm, 
in order to obtain accommodations from bankers found it necessary con- 
tinually to sell and assign its accounts receivable to such banking house 
as security for money advances? 

2. Is such continual pledging, selling or assigning of accounts receiv- 
able (book accounts) customary or necessary in American business life 
in the case of a firm entitled to credit—or is not such transaction in itself 
reasonable proof that no other basis for credit remained? 

3. Is it likely that an American national bank, or any reputable 
American banking house, having advanced money to one of its customers 
under the conditions stated in question one, would recommend such firm ~ 
for open credit to a party applying to such bank for information regarding 
such customer, at the same time suppressing in its reply to such inquiry 
all mention of its preferred position and the unusual and stringent con- 
ditions attached to the bank’s own dealings with such customer—as: 
expressed by the assignment, pledge or sale of his accounts receivable? 

4. Would a recommendation in favor of credit given by a bank under 
the circumstances above recited (under suppression of the detrimental 
facts) be considered in American business life as given in good faith? 
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5. Would any cautious American business man sell goods on open 
credit to a firm if he were aware of the fact that its book accounts 
(accounts receivable) had been sold, assigned, pledged or otherwise been 
subjected to special or preferred claims? 

6. Do not solvent firms get their own promissory notes and custom- 
ers’ acceptances—of course within the limit of their estimated credit— 
readily discounted in American banks, and is it not quite common for 
customers to give their promissory notes in payment for merchandise 
bought on “time”? 


Oddities in Laws of Various States. 


Under the title chosen for these paragraphs the legislative com- 
mittee of the National Association at the Philadelphia convention 
cited laws peculiar to certain states which it required great diligence 
on the part of credit men to guard against. The law specially mentioned 
was the “Free Traders Act,” as in North Carolina, the effect of which is 
to permit a married woman with her husband’s permission to engage in 
commercial pursuits. This permission must, however, be in writing, the 
instrument to be filed with the county register and to bear the signatures 
of both husband and wife. The legislative committee in describing the 
law explained that instances had been known where married women 
have engaged in business without observing the formalities required 
by the law and as a consequence, creditors when they sought recovery, 
found themselves without a remedy. 

A case in point has just come to the attention of the BULLETIN: 
A manufacturer located at Detroit, Michigan, sometime previous to 
May, 1909, received an order from Edward, N. C., for goods of the 
value of $62.52, signed, “L. A. Redditt, Agent.” As Mr. Redditt had 
an excellent rating with one of the agencies, the order was accepted 
and charged to L. A. Redditt. Shipment was made during the ordinary 
course of business, and the bill of lading made out to L. A. Redditt. 
The goods were accepted by Redditt at destination. 

After the term had expired on which purchase had been made, 
demand was made for payment. No remittance was forthcoming, and 
the claim was placed in the hands of an attorney at Aurora, N. C., 
who brought suit, recovered judgment before the justice of the peace 
against L. A. Redditt. Redditt then took out an appeal, and carried 
the case to the Superior Court of North Carolina. The Superior 
Court held that inasmuch as the order was signed “L. A. Redditt, 
Agent,” and as L. A. Redditt was acting in his official capacity as 
agent for his wife, Mrs. Cora M. Redditt, he was not legally liable 
under the North Carolina law. 

It was brought out that under the North Carolina law, a married 
woman cannot make a contract on which she can be held legally 
unless she is a free trader. Before a married woman can be a free 
.trader under the law of North Carolina, she must proceed by one 
of the following methods: 

Ist. By anti-nuptial contract, proved and registered. 

2d. By her signing with her husband a writing signifying her 
intention and his consent to her becoming a free trader. 

No such action had ever been taken by Mrs. Redditt, and there- 
fore, the creditor could not hold her legally liable for the goods shipped. 

As the court declared, all parties contracting with “L. A. Redditt, 
Agent,” were without any legal remedy. Redditt’s apparent method of 
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procedure was to order all the goods he could, and when the time for 
payment came, hide himself behind the law. The attorney at Aurora 
stated that he had conferred with a number of lawyers about the 
matter and ascertained that L. A. Redditt had obtained goods in 
this manner for which he has not paid, amounting to in the neighbor- 
hood of $20,000, and that at the present time he is trying to establish 
his credit probably with the intention of repeating the operation. 


Can You Assist in Finding These Debtors? 


It will be appreciated if those having any clue as to the present 
whereabouts of the following, communicate their information to the 
Association office :-— 


Harry Turk, recently doing business at 825 St. Lawrence Street, 
Montreal, P. Q., as a manufacturer of furs, disappeared from Montreal 
some time in January ; 

J. M. Berry & Son, formerly of Enid, Okla., conducting a general 
store. Said to have gone to Atlanta, Ga., or Denver, Colo. However, 
investigation at these points fails to find them; 

E. E. Allenbaugh, formerly operating at Cherokee, Ala., as Chero- 
kee Plumbing Company. Left Cherokee last September ; 

Geo. Allen, formerly Pacific coast representative of Trinity Electric 
Clock Co., at San Francisco, Cal. ; 

J. B. Martin, known to be at Mexico, Mo., as recently as January; 

Cary W. Martin, formerly in railroad supply business at 1 Wall 
Street, New York City. Up to August Ist was president of a structural 
steel concern located in the Singer Building, New York. Moved to 
Dunkirk, N. Y., at which point trace of him was lost; 

D. L. Devine, formerly in business at Fox Lake, III.; 

Moses Greenwood, formerly in the retail grocery business in Chi- 
cago. Said to be a tinsmith by trade; 

H. Slodnick, formerly of Des Moines, Iowa, supposed to have gone 
to Chicago; . 

W. R. Booth & Co., formerly of Dallas, South Dakota; 

Ida Greenbaum, who until recently resided at 915 Pennsylvania 
Avenue, Baltimore, Md.; 

Gorsuch Machine Shops, located at Everett, Pa. Proprietors have 
left that place without giving their new address; 

Thomas C. and Mrs. Minnie Clarkson, formerly operated as Ori- 
ental Tea Co. at Hannibal, Mo. Said to have disposed of stock and 
Clarkson engaged in sale of peanut venders. He has been traced to 
Moberly and Sedalia, Mo., Parsons, Kan., and Muskogee, Okla. ; 

Henry Orwitz, formerly doing business on Third Street, Philadel- 
phia, Pa., now thought to be in San Francisco, Cal.; 

Carl Stahmer, Jr., formerly of Omaha, Neb., later reported as 
having moved to Inez, Neb.; 

Barkhurst & Son, formerly of Marshalltown, Iowa, said to have 
closed their business and left without giving record of new address; 

Guy Carlton Lee, formerly 707 Resetvoir Street, Baltimore, Md. ; 

J. A. Swenson, supposed to be in Philadelphia ; 

Frank Chase, formerly 399 Broadway, Providence, R. [.; 

Dr. E. Sauer, formerly 3 Mt. Pleasant Street, Worcester, Mass. ; 

W. D. Russell, formerly Swartz Building, Providence, R. I.; 

W. E. King, formerly 128%»Beaubien Street, Detroit, Mich. ; 
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Dr. L. C. Gobron, last address 224 East 13th Street, New York; 
A. T. Leatherbee, formerly 39 West 21st Street, New York; 
Arthur F. Kelley, formerly Quincy, Mass. (moved to New York) ; 
Max Goldberg, formerly Boston (supposed to be in Chicago) ; 
J. A. Groener, formerly a plumber at Lents, Ore. ; 

. Geo. S. Campbell, formerly a machinist and plumber at Arlington, 

re.; 

Joseph Lederer, formerly a plumber at Lents, Ore.; 
Wm. Miller, formerly operating a drug store at Mechanicsville, Ia. ; 
Wooster-Macy Company, formerly of Hornell, N. Y.; 
D. J. Hall, formerly operating a saw mill at Dubach, La.; 
S. Duckitt, formerly a contractor at Portland, Ore. ; 
E. Pheaby, formerly conducted a machine shop at Chehalis, Wash. ; 
B. J. Fergason, formerly a tinner at Centralia, Wash. 


Gained Credit by Paying the Initial Bills Always Displayed Plenty 
of Cash. 


Baltimore merchants acting through the Baltimore Association 
of Credit Men are looking for I. Greenbaum, alias Greenberg, who 
formerly kept a general store at 915 Pennsylvania Avenue, in that 
city and suddenly disappeared, having had, it is said, some $10,000 
worth of goods shipped out of the city. 

The Pinkertons have been put upon the case by the Baltimore 
association and they have located an auction house in New York 
where the stolen dry goods are said to have been sold. 

Greenbaum’s mode of operation against the wholesale dealers of 
Baltimore was unique. He made a round of many of the big whole- 
sale stores and introduced himself to the floor managers, telling them 
that he would return in a few days to purchase some stock for his 
store on Pennsylvania Avenue, which he opened about six months 
ago. When first buying he would pay cash for his purchases, which 
in most cases ranged from $100 to $500. He then bought on credit. 
When asked for his name he would say “I. Greenbaum.” One man- 
ager desired to know his first name and he said that he was buying 
for his wife, whose name was Ida. This manager refused to sel! 
Greenbaum any goods. 

From one big store he secured a case of laces valued at $400 on 
which he paid $25. It is known to the detectives on the case and 
officials of the Credit Men’s Association that a few days later the 
same case of laces was auctioned off in New York City. 

One of the merchants who was duped for $350, said that Green- 
baum was a frequent visitor at his place of business. “The man wore 
a number of big diamonds,” he said, “and when he visited me usually 
carried a leather satchel in which he carried a big roll of money. He 
told me that he owned several hundred lots on Long Island, and that 
he had been selling them to many friends. He asked me to buy 
some, but I told him that I did not want any land up there. He 


showed me a contract with a New York firm and also a deed for’ 


some New York real estate. He paid his first bill, but not the last one.” 
' Greenbaum went to Baltimore from Philadelphia a year ago or 
less. wages v!t4 
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Etiquette Connected with the Trade Inquiry. 


It is fair to presume that all credit men are agreed upon the value 
of exchanging credit information yet there are some questions of 
etiquette or common courtesy connected with it which it seems are 
not well defined or understood. Probably no credit grantor is better 
qualified to discuss what is required in connection with trade 
inquiries and answers than George G. Ford of Rochester, whose name 
stands high for service liberally rendered this Association. Credit 
men will read with interest and let it be hoped satisfaction what he 
believes is demanded in credit men’s everyday relations. He addresses 
his opinion to Ira D. Kingsbury, chairman of the Credit Department 
Methods Committee, as follows: 

“For a long time I have been considerably concerned because 
of carelessness or willful neglect on the part of the credit departments 
of some of our very representative concerns throughout the East in 
respect to the manner in which they make their trade inquiries. 

“It is a rare thing to receive voluntary information in connec- 
tion with the inquiry. It very commonly happens that the interest 
of the inquiring party is not stated at all. If the inquiry arises because 
of a first order that fact is in many cases not even stated. 

“Credit men and methods have been undergoing changes and 
great advances have been made in all directions except in this one. 
I am confident that there is a largely increased interchange of a 
friendly character between houses, whether in competition or not, 
but in respect to this very essential act in the extension of business 
courtesy there is an almost universal lawlessness. 

“It has been my pleasure to be identified with the credit men’s 
movement from its inception and long before they gave their atten- 
tion to the development and promulgation of a trade inquiry blank 
I had devised for use in my office a blank form, both for making 
inquiries and for answering inquiries, and these two forms were so 
related to each other that when I sent out an inquiry asking for 
information that blank was accompanied by the other form giving 
my own data as I have always held that it was unfair to any credit 
man or to any business house to ask for that information without 
first voluntarily telling what your own experience has been. I 
believe it is just as much an act of courtesy and of business decency 
as it is to enclose a stamped envelope for the reply. 

“After the National Association put out its trade inquiry form, I 
discontinued the use of my forms, although I have some of them 
on hand at this time, and have since used the Association form and 
I have tried faithfully to use it in a manner and in a spirit in which 
it was intended to be used. We have always made it a point in our 
office to be most particular in making reply to trade inquiries and the 
pursuance of that policy has not in any way exerted an injurious 
influence upon the work of the department or the work of the sales 
department. On the other hand it has brought to us frequently letters 
of a complimentary character and thanks for the information fur- 
nished. The writer has spent a great many hours of time, taken all 
in all, in endeavoring to put faithfully and intelligently before an 
inquiring party the facts about which inquiry was being made. He 
has not regretted doing so, but it is a source of profound regret to 
him to see that while credit men and the methods they have used 
have advanced and are advancing to a wonderful degree in efficiency 
and perfection, that such rank carelessness characterizes the use of 
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the trade inquiry blank. As you have doubtless noticed, many con- 
cerns have copied almost verbatim the Association form and I think 
in some cases it has been copied by concerns who were not affiliated 
with us. That is a compliment to us and no compliment to them. 

“My object in bringing this to your attention is to suggest that 
some publicity to this question should be given in the BULLETIN and 
possibly in your annual report, to the end that credit managers and 
business men generally may be led to see that they are careless and 
have been careless about this thing, and that if we as credit men, are 
to write ‘Progress’ on all that we do, we should not neglect even 
the little things which have to do with the daily life of the credit man. 

“I have been tempted many times of late in view of the numerous 
inquiries which reach our office to devise some form of reply declining 
to give information until the interest of the inquirer should be stated, 
that if the inquirer had had experience that we should have the data 
usually called for in the average inquiry blank, that if it was a first 
order it should so state, and it seems to me that some plan of this 
sort must be resorted to by conscientious credit men to defend them- 
selves against what amounts to almost a business piracy in the 
matter of commercial information. 

“Possibly attention called to this matter will arquse a degree of 
interest that will be beneficial and will help things along, but if 
such is not the case some more drastic method must be followed in 
order to be fair and honorable to all who inquire, but equally fair and 
just to those who are willing to contribute their information but who 
cannot fairly be asked to do so over and over again without getting 
anything in return. It is not a fair proposition to be obliged to write 
to an inquiring party and ask him to say why he made an inquiry and 
if he is interested what experience he has had; that, according to the 
teachings and principles of the National Association, should be a 
voluntary contribution as a consideration for a reply. 

“I would be very glad to hear from any of my fellow credit men 
in regard to this matter and will be thankful for any publicity which 
in your judgment this may warrant.” 


Receivership a Business Man’s Function. 


It was a step in the right direction when Edmund Wright, of 
Frederick Vietor & Achelis, was appointed by Judge Hand receiver 
in bankruptcy in the case of Morris Rabinowitz, jobber in silks, New 
York, who failed in March. Judge Hand authorized Mr. Wright 
to continue the business for twenty days. The almost uniform cus- 
tom has been, at least in New York, to appoint lawyers for this 
position, and this appointment is but a reasonable recognition of 
what are a receiver’s duties. Credit men are expecting to have a 
model administration in the Rabinowitz case reflecting as a credit 
man expressed it, “the best that can be offered in the way of common 
sense, intelligent administration, economy and dispatch.” 


The Bulletins of 1909 bound in buckram thoroughly indexed can 
be had at $1.00 plus 23 cents for carrying charges. As a reference 
book for the credit man who views his work from the professional 


standpoint it will be highly advantageous to have his Bulletins in 
this form. 
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Legislation Looking to the Elimination of Unscrupulous Lawyers. 


Among the statutes recently passed by the Wisconsin legislature is 
one which it is said will have a tendency to eliminate unscrupulous 
lawyers from the bar. It provides that, before being admitted to the 
bar, lawyers shall subscribe to an oath that they will support the state 
and nation, and maintain due respect to courts of justice and judicial 
officers. The oath then reads as follows: 

“I will not counsel or maintain any suit or proceeding which shall 
appear to me to be unjust or any defense except such as I believe to be 
honestly debatable under the law of the land. 

“I will employ for the purpose of maintaining the causes confided 
to me such means only as are consistent with truth and honor and will 
never seek to mislead the judge or jury by any artifice or false statement 
of act or law. 

“T will maintain the confidence and preserve inviolate the secrets 
of my client and will accept no compensation in connection with his 
business except from or with his knowledge and approval. 

“T will abstain from all offensive personality, and advance no fact 
prejudicial to the honor or reputation of a party or witness unless 
required by the justice of the cause with which I am charged. 

“I will never reject, from any consideration personal to myself, the 
cause of the defenseless or oppressed, or delay any man’s cause for lucfe 
or malice. So help me God.” 





The Credit Department Methods Committee has issued a 
small ticket or label reading as follows: 





DISCOUNT FOR CASH is a Premium for 
PROMPT PAYMENT within the time and upon 
the terms as agreed, and when NOT EARNED 
should not be claimed. 


Piease add to your next remittance $..-.......--------- = 
ISSUED AT THE INSTANCE OF 


NATIGNAc ASSOCIATION OF CREDIT MEN. 





The back of these tickets is gummed so that members 
may attach them to receipts or letters. The tickets are put 
up in packages of 500—price being $1.00 a package. No order 
for less than 500 can be accepted. 

Every merchant suffers more or less from the abuse of 
the discount privilege. Education will do a great deal to 
diminish the evil. After a man has received a few of these 
notices especially if they come from more than one source, 
he will begin to take notice. 

Send to the Association office, 41 Park Row, New York, 
N. Y., for samples. 












The Bankruptcy Law Not Automatic. 


The Mercantile Adjuster, February issue, contained a letter from a 
prominent firm of Cincinnati attorneys which presents so faithfully the 
view which too many otherwise intelligent business men take of the 
bankruptcy law that it is reprinted here. The letter says: 

“Half a century ago, in a constitutional convention, the farmers 
of Indiana attempted so to simplify matters as to enable every man to 
be his own lawyer. 

“To simplify more thoroughly this attempt at simplification, some 
humorous lawyer drafted a resolution providing that the writ of “ne 
exeat” be abolished, and the writ of “no go” substituted. 

“Other humorous suggestions followed until the agricultural 
brethren became convinced that too much simplification of the law was 
impracticable and absurd. 

“It is possible to obtain the same result and reach the same con- 
clusion regarding the bankruptcy law if (and observe the ‘if’ is empha- 
sized) creditors treat it in the way in which many of them have. 

“It is true that the bankruptcy law is called ‘a law for the people’; 
it is true that it is so arranged that a creditor can possibly in a very 
simple case present, prove and vote his own claim—but the law is not 
automatic; a creditor can not sit in his own office chair and have his 
claim voted without being present in person, or by representatives— 
neither can he expect the referee or trustee to do all his work for him. 

“The referee can not do this; he sits in a judicial capacity, and the 
trustee, if all creditors were as indifferent to their rights under the bank- 
ruptcy law as very many of them are, would in many instances be elected 
by the active relatives and friends of the bankrupt, who were or claimed 
to be creditors, and his acts of omission or commission might be altogether 
favorable to the bankrupt. 

“This is an old subject to lawyers, and we should feel like apologiz- 
ing to the legal fraternity for writing about it, were it not for the 
frequent cases in which clients appear to be utterly indifferent, oblivious 
to the fact that the referee can only act, even in cases of crookedness, 
when some application or motion is made. Any lawyer experienced in 
bankruptcy matters can not have failed to observe this lack of attention 
among creditors, and their lack of appreciation of the bankruptcy law. 

“In our own practice, we have had numerous instances, a brief 
mention of some of which may be interesting and profitable to creditors. 


“In one case where some creditors desired bankruptcy, we kept the 
matter out of bankruptcy, and at a meeting of creditors, at which an 
offer of 15 per cent. was made, we caused a resolution to be passed 
appointing two, one a member of our firm, and the other a bookkeeper, 
to make an examination of the books. The bookkeeeper looked at it 
from his standpoint; we looked at it from the standpoint of preferences, 
etc., finding a number of interesting items. The result was that creditors 
we represented were paid 35 per cent., and creditors whom we did not 
represent, and in whom we were not interested in any way, received 20 
per cent. 

“Tn another case, the bankrupt offered 5 per cent., and within six 
months had increased his offer, 5 per cent. at a time, until it reached 
40 per cent., and this was solely because we were pressing the matter 
by every proper procedure—in other words, creditors would not have 
received more than from 10 per cent. to I5 per cent. in this case had 
they not employed counsel. 
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“Results along similar lines, either in our own cases or in those of 
other attorneys coming under our observation, could be given by the 
score, did space permit. These two should alone be sufficient, however, 
to illustrate the point we wish to impress upon creditors. 

“Even in this modern day of ‘nickel-in-the-slot’ machines the bank- 
ruptcy law will not do everything for a creditor, without intelligent action 
upon his part. 


_ “Even an automatic revolver needs ‘a man behind the gun’ to pull the 
trigger. 

“So far as the bankruptcy law is concerned, creditors seem to be 
divided into three classes; first, up-to-date firms who value the bank- 
ruptcy law for what it is, and make the most of it, invariably employing 
the best bankruptcy attorneys they can obtain, and going into every bank- 
ruptcy matter thoroughly; second, creditors who for one reason or 
another, dislike the bankruptcy law, perhaps because of limited experience, 
and will have as little to do with it as possible; and third, creditors 
who expect too much of this law, and think it should do everything for 
them without effort on their part. 

“The first class are not in need of any suggestions on this subject. 

“To the second class, permit us to say that, if they had more experi- 
ence with the bankruptcy law, they would better appreciate it. It is a 
fine thing for creditors in many respects, but one only need be mentioned 
here, namely, that in the bankruptcy court every creditor is notified of 
the meetings, and it is, therefore, possible for every creditor to be present 
in person or by attorney, so that no claim can be allowed or other matters 
passed on by the referee without creditors having an-opportunity to be 
heard ; whereas, in many of our state courts, entries are handed up allow- 
ing fees, and sometimes passing on other matters without any notice 
whatever to creditors, and with no opportunity to be heard. 

“But it is for the third class that this communication is more particu- 
larly intended. This class do not expect to hire an attorney, but think the 
referee, the trustee, and the trustee’s attorneys should do everything for 
them, including answering mail inquiries of creditors, whether the number 
is ten or one thousand. We, therefore, commend to this class the 
instances we have cited, and it would be gratifying to attorneys and 
profitable to such creditors, if they would bear in mind the following, 
with reference to claims they have against estates of bankrupts: 

1. The referee cannot act as your attorney;. his position is a judicial 
one, 


2. The trustee cannot act as your attorney; oftentimes he is not an 
attorney at all. 


3. Neither the referee, the trustee nor the attorneys for the trustee 
should be expected to answér your letters; these are not a part of their 
duties. 


4. Of course, you can file your own claim, but if everybody did that, 
the bankruptcy law would be ineffective, as there would be no attorneys in 
the case to unearth fraud, defeat preferences, etc. 


5. One of the striking examples of a “penny wise and pound foolish” 
policy is that of a creditor who continually endeavors to conduct his own 
matters in the bankruptcy court—there are so many ways in which such a 
creditor may act to his decided disadvantage. 


“We have not attempted to cover this subject fully, but only to 
touch upon it sufficiently to attract the attention of creditors who need 
a little awakening on this subject, and if we have succeeded in a measure 
in so doing, our mission will not have failed of its purpose.” 
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A Proposed Law Supplementing Bulk Sales Legislation. 


Below are given paragraphs from a bill recently introduced into the 
legislature of New York state through the instance of the New York 
Credit Men’s Association. If passed, this measure will supplement and 
help to the enforcement in an important way of the bulk sales law. 

It is found that in large cities retailers can land all or a large portion 
of their stocks at an auctioneer’s rooms, where distribution will take place 
before the retailer’s creditors can wake up to the conditions. The oppor- 
tunity to work this plan is wanting in small cities, but is comparatively 
simple in execution in a great metropolis. Hence the bill, the vital para- 
graphs of which are as follows: 


“Records to be kept by auctioneers—Every auctioneer or person 
engaged in the business of selling goods at auction, whether acting in his 
own behalf or as the officer, agent or representative of another, shall, upon 
the receipt or acceptance by him of any goods for the purpose of sale at 
auction, and before offering the same or any part thereof for sale at auc- 
tion, write or cause to be written in a book to be kept by him for the pur- 
pose: the name and address of the person who employed him to sell such 
goods at auction; the name and address of the person for whose benefit, 
behalf or account such goods are to be sold at auction; the name and 
address of the person from whom such auctioneer received or accepted 
such goods; the name and address of the person-who was the owner of 
such goods immediately prior to the receipt or acceptance for the purpose 
of sale at auction of the same by such auctioneer ; the location, with street 
and number if any, of such goods immediately prior to the receipt or 
acceptance of the same by such auctioneer for the purpose of sale at auc- 
tion; the date of the receipt or acceptance by such auctioneer of such 
goods for the purpose of sale at auction; the place, with street and 
number if any, in which such goods are to be held, kept or stored until 
sold or offered for sale at auction; the place, with street and number if 
any, in which such goods are to be sold or offered for sale at auction; a 
description of such goods, the quantity thereof and the distinctive marks 
thereon if any; the terms and conditions upon which such auctioneer 
receives or accepts such goods for sale at auction. : 

“The expression ‘goods’ as used in this section signifies any goods, 
wares, works of art, commodity, compound or thing, chattels, merchandise 
or personal property which may be lawfully kept or offered for sale. 

“The word ‘person’ as used in this section includes a corporation, 
joint stock association or copartnership. 


“Nothing herein shall apply to the sale of real property at auction. 


“Record open to inspection—The said book and the entries therein, 
made as provided by the preceding section, shall at all reasonable times 
be open to the inspection of the mayor, judges of the criminal courts, 
superintendent or other head of the police department, police inspectors, 
captains of police, police justices of the city in which the auctioneer con- 
ducts his business, the district attorney of any county in which said city 
is located or which is a part of such city, and any persor who shall be 
duly authorized in writing for that purpose by any or either of them and 
who shall exhibit such written authorization to such auctioneer, 


“Penalties——Any person who violates or does not comply with the 
_ provisions of section twenty-five hereof, or any auctioner or person en- 
gaged in the business of selling goods at auction who shall fail, neglect 
or refuse to permit or allow an inspection as required by section twenty- 
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six hereof of the book which he is required to keep according to the pro- 
visions of section twenty-five hereof, shall be guilty of misdemeanor. 

“Limitation.—Sections twenty-five, twenty-six and twenty-seven here- 
of shall apply only to cities of the first class and do not repeal or 
supersede the provisions of section thirty-four of the Greater New York 
charter as amended by chapter five hundred and forty of the laws of nine- 
teen hundred and nine.” 


The Credit Exchange Bureaus. 


The St. Louis Credit Men’s Association is bringing its newly-estab- 
lished credit exchange bureau before its members in a way which must 
appeal to all except those who simply will not be persuaded. For instance, 
it has issued a leaflet containing thirty reasons why a member should 
have the bureau service, and they are for the most part reasons based 
directly on the experience of other associations having bureaus. Whether 
one knows bureau work or not he will be interested to learn why this 


institution is growing so rapidly in favor. 
The reasons (as given by the St. Louis association) you should have 


the bureau service are: 


1ist—You get the information at once. 
2d—You can fill your orders immedi- 
ately. 
3d—You want your goods to go on to 
safe shelves. 
4th—You want your pay when the bills 
are due. 
5th—You can’t afford to waste your 
time on poor pays: 
6th—You can handle a score of good 
ones in the time wasted on one 
poor account. 
7th—You will save your house money 
and yourself anxiety. 
8th—You can ship your orders quickly 
under this plan. 
gth—You can reduce your department 
expense. 
10th—You can reduce your losses very 
: materially. 
11th—You will pay less fees for collect- 
ing delinquent accounts. 
12th—Your time and peace of mind are 
worth something. 
13th—There is no weak point in this 


system. 
14th—In no other way can you get so 
much good for $25. (Not a 


price fixed for all bureaus.) 

15th—You control your own informa- 
tion. 

16th—When you exchange you know 
who is benefited. 

17th—Your present plan or methods are 
not interfered with. 

18th—You get your information at first 
hand. 


19th—You are not dependent on the two 
or three selected references 
given by a debtor. : 

20th—The bureau gives you haphazard 
(and not selected) references, 
ene you get facts right off the 
at. 

21st—No other channel of information 
will give you unlimited service 
for $25. 

22d—It is possible to get along with 
some less agency reports. 

23d—You are not subject to delays, as 
when an agency must send for 
fresh report. 

24th—Ledger information has greater 
value than other reports—is a 
safer guide. 

25th—You often will get little points this 
way which would not be men- 
tioned in a written agency 
report. 

26th—Your reports will be without color 
just bare facts. 

27th—Every one now using this plan 
is enthusiastic. 

28th—Other cities are adopting this plan 
because of the marked success in 
thirty-three associations. 

29th—The National Association of 
Credit Men endorses the plan, 
and that is nearly a guarantee 
it will give results—satisfaction. 

30th—You want to be up-to-date and 
have that service which will 
help you and save your house 
money. 


In addition to this the St. Louis association endeavors to show what 





this great movement toward credit exchange bureaus may mean credit 
granting of the future by giving an extract from the volume “Credit and 
Its Uses,” of which William A. Prendergast, formerly secretary of the 
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National Association of Credit Men, is the author. These paragraphs 
comment upon the bureau as follows: 


“The most successful work in the field of credit co- -operative methods as 
they relate to trade information has been done by organizations instituted not 
for the purpose of money-making, but rather to foster credit interchange. These 
associations are composed of business men who enter into agreements with each 
other to live up to the co-operative ideas upon which the organizations are based. 
The expense of conducting these bureaus is small, especially when compared with 
the fees charged by independent-concerns. Men cannot be induced with any great 
degree of success to bind themselves by the rules of independent companies, especially 
when these provide for their giving private information into the hands of those 
who will market it for money-making purposes. The number of subscribers of the 
largest independent credit-clearance bureau, compared with the number of those 
who would be expected to co-operate in such a scheme, proves the verity of the 
foregoing statement. It may be asked why, in the face of this opinion, so much 
stress has been laid upon the desirability of the old-line mercantile agencies estab- 
lishing credit co-operative bureaus? In addition to the reasons already advanced, 
it may be said that the agencies have become so intimately associated with business 
life that an effort on their part to introduce the credit-interchange idea would not 
be regarded in the same speculative manner as the efforts of concerns which have 
not succeeded in making themselves a part of our business economy. 

“When business men organize their own credit hureaus there is no necessity 
for anything more than nominal, and in most cases, no capitalization. The service 
being voluntary does not require the supervision of more than one or two com- 
petent men to perform such executive duties as may fall to them. The question of 
expense is, therefore, a very important one and has a vital bearing upon the progress 
of the credit- interchange principle, for the simple reason that if the introduction of 
this principle of securing credit information is to be attended with a minimum 
cost, the willingness of commercial concerns and bankers to avail themselves of 
the service will be more pronounced than if the expense entailed be an onerous 
one. While the word ‘onerous’ would not apply to bankers or the larger com- 
mercial institutions, it has a very decided bearing upon the ability of a large 
number of business houses to use this service, and the success of the system depends 
not upon the good will of the larger commercial institutions or bankers, but upon 
the universality of the support that is extended to it. 

“The credit-interchange system is in its infancy, and the extent to which it 
will grow in usefulness is dependent entirely upon the faith that is reposed in the 
system by business men. The trade bureaus already organized and in many cases . 
rendering service of an eminently satisfactory character, and the many credit bureaus 
being formed by branches of the National Association of Credit Men, form the 
nucleus of a national credit-interchange bureau, the institution of which the require- 
ments of credit reporting demand. This national bureau must be the outcome of 
efficient groundwork on the part of trade and local reporting bureaus. To accom- 
plish this it is necessary that credit- -reporting bureaus be established throughout the 
country, so that when a national organization is effected its facilities will be so 
thorough and its service so complete that the permanency of the system will not be 
a debatable question.” 


A Definite Business Policy Essential. 


A. J. Leitch, a prominent advertising specialist, gave a talk to 
the Cleveland credit men at one of their April noon-day luncheons 
which contained definite suggestions for the management of a success- 
ful business which ought to be “passed along.” Mr. Leitch said that 
well organized energy makes a sound business and nothing else will. 
The measure of a business man’s success depends upon the amount 
of energy he develops in his employees. 

Mr. Leitch said that in the first place most men have no business 
policy. Although they might be surprised at this statement, he said 
that it is very largely true. They simply have a mental picture that 
changes with each rising and setting of the sun. In advising as to 
the formation of a business policy, he said: 

“Think out a definite and distinct policy—put it down in type- 
written form. Then the employees will have a clear understanding 
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of what you want and they’ll help you think of ways and means of 
getting it. 

“When you have, constructed the policy of the house, and have 
it down in black and white, then there is something for the organiza- 
tion to tie to—and live up to. Then, and then only, you will have a 
yardstick by which you can measure your men, your customers, raw 
materials or your finished product. 

“T’ll venture to say that you have never seen such a policy, so 
of course you can’t judge of its effect; but there are a few such policies 
in active service and the organizations are becoming dominant in their 
lines. 

“The policy being sound and progressive and being thoroughly 
well known and understood by every member of your organization, 
you will find team work taking the place of friction. 

“There are many ways of getting this energy—the enthusiastic 
co-operation from the office, manufacturing and sales force—into 
action. Patriotism for your organization can be injected into your 
business. Any body of men can be so organized, and when they are, 
friction and opposition will give way to teamwork and co-operation. 

“Many a manufacturer is spending thousands of dollars every 
year, and some a hundred times that amount, to produce favorable 
public opinion for merchandise that is made by unfavorable labor. 
How much money are you spending and how much are you mis- 
spending? 

“Organize the energy and interests of labor first—then the goods 
will not need such an enormous advertising appropriation. That 
energy and interest developed in the sales force also make better 
salesmen and the orders will be larger per man. 

“And because of the better merchandise, the consumer will have 
a real interest in your product and insist upon your brand.” 


We know two sorts of debtors. Goodness knows 
That neither sort’s much good; 

The sort that would pay if they could and those 
Who could pay if they would. 


Calendar of Recent Events in Local Associations. 


March 12—St. Paul and Minneapolis in April 18—Indianapolis Meeting. 
Joint Meeting. April 18—Seattle Meeting. 
March 14—Boise Meeting. April 19—Des Moines Meeting. 
March 29—Detroit Meeting. April 19—Milwatikee Meeting. 
April 7—New York Meeting. April 19—Oklahoma Meeting. 
April 7—Toledo Meeting. April 19—Minneapolis Meeting. 
April 7—Pittsburgh Luncheon. April 19—Dallas Meeting. . 
April 7—Cleveland Luncheon. April 19—Youngstown Meeting. 
April 12—Rochester Luncheon. April 21—Pittsburgh Meeting. 
April 12—Newark Meeting. April 21—Newark Luncheon. 
April 12—Denver Meeting. April 21—Toledo Luncheon. 
April 14—Omaha Meeting. April 24—San Francisco Luncheon. 
April 14—Pittsburgh Luncheon. . April 25—Chicago Meeting. 
April 14—Fort Worth Luncheon. April 25—Los Angeles Meeting. 
April 14—Buffalo Meeting. April 26—Philadelphia Meeting. 
April 14—Columbus Meeting. April 26—Grand Rapids Meeting. 
April 14—St. Louis Meeting. April 26—Charleston (W. Va.) Meeting. 
April 14—Salt Lake City Meeting. April 28—Pittsburgh Meeting. 
April 15—Montgomery Meeting. April 29—Boston Meeting. - 
April 18—Lincoln Meeting. May 2—Utica Meeting. 
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ASSOCIATION NOTES. 


Boise. 

The Boise Association of Credit Men held itseannual meeting March 
14th and elected the following officers for the ensuing year: J. G. H. 
Graveley, president ; V. C. Kerr, vice-president ; C. P. McCarthy, attorney, 
and D. J. A. Dirks, secretary. 

Mr. McCarthy presented a very able paper on “Exemptions and 
Fraudulent Conveyances Under the Laws of Idaho.” He cited the prin- 
cipal cases by which an interpretation of the exemption laws may be had. 

President Graveley called attention to the monthly luncheons held at 
the Boise Commercial Club, saying that they were well attended, but that 
each month should find every member in his place if he is to get the full 
benefit of membership. 


Boston. 


The Boston Credit Men’s Association held a meeting at Young’s 
Hotel, April 29th, when James G. Cannon, of New York, made an 
address on “Clearing House Loan Certificates and Substitutes for 
Money Used During the Panic of 1907.” 

During the few months immediately following the panic, Mr. 
Cannon obtained from every clearing house in the country specimens 
of various temporary instruments issued by them to relieve their local 
situations, as well as copies of resolutions under which they were 
issued and other facts in connection therewith, including the date of 
issue, the length of time they were used, the aggregate amount issued 
and maximum amount outstanding at any one time. From these 
certificates he selected those that seemed to contain unusual or different 
features, and presented them by means of the stereopticon. 


Buffalo. 


The Buffalo Credit Men’s Association held a meeting April 14th to 
receive the report of the committee on nominations for officers for the 
ensuing year and appoint delegates to the New Orleans convention. Two 
sets of officers were nominated to be voted upon at the next regular 
meeting. Three hundred dollars was appropriated toward defraying the 
expenses of sending the Buffalo delegation to the convention. 


Columbus. 

The Columbus Association of Credit Men at its April meeting 
listened to two very timely addresses, one by Harry New, a vice-president 
of the National Association, who spoke of “Matters of Interest to Credit 
Men,” and another by William B. Goodwin, president of the Ohio State 
Fire. Prevention Association, on “Economic Comparison of the Causes 
of Fire Waste.” 

Mr. New’s address dealt with the plans the National Association of 
Credit Men has for extending its work and fulfilling more nearly the 
great mission which is unfolding before it. He said that many looked 
upon the Association largely as a great force uplifting, steadying and 
safeguarding by its influence the great business community, and while it 
is all that, it is preparing to do many most practical and everyday services 
for business men through education, through various forms of co-opera- 
tion and through bureau work intended to accomplish various special 
purposes. 

Mr. Goodwin said that the responsibility for the great fire waste in 
this country is with ourselves. Indifference to the simplest laws of pre- 
vention and the absence of statutes restricting our actions and making us 
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responsible to ourselves and our neighbors are the primary causes of 
present conditions. He said that the people of America have put the 
almighty dollar before them and wisdom behind them in this matter. 

Mr. Goodwin spoke of the attempt being made in the General Assem- 
bly to do away with the state fire marshal’s department. He said that, 
although the financial end of the department may have been conducted 
laxly, the good that has been accomplished in preventing incendiarism 
may be seen in the reduction of the fire loss from that cause. If the law 
providing for the department is repealed he asserted that another should 
be enacted placing it outside the realm of politics. 


Dallas. 


The Dallas Association of Credit Men held its annual meeting April 
19th, when Bishop Alexander C. Garrett delivered a notable address on 
“Co-operation,” treating this term in its broadest interpretation. The 
address will appear in a future issue of the BULLETIN, when it should be 
read by every member for the inspiration it contains. 

In electing officers for the ensuing year it was determined to post- 
pone the selection of president, but the balance of the officers were chosen 
as follows: E. S. Lamers, vice-president; A. V. Lane, treasurer. 


Des Moines. 


The Des Moines Credit Men’s Association held a meeting April 
19th, when C. H. Miller presented an ably written paper in explana- 
tion of the Sherley amendments to the bankruptcy law. The broad 
spirit in which the subject was treated by Mr. Miller made the address 
especially notable and it will be published in full in a later issue of 
the BULLETIN. | 

Detroit. 


It was “Ladies’ Night” with the Detroit Credit Men’s Association 
March 2gth, and the numbers in which the ladies came out indicated their 
appreciation of the courtesy. Toasts were responded to by Charles B. 
Sawyer, George R. Treble and Frank R. Hamburger. 

Judge Alfred J. Murphy was the principal speaker, responding to the 
subject “The Credits of Life.” He told in d@ most forceful manner the 
advantages of strict adherence to the worthy things of life. 


Grand Rapids. 

The Grand Rapids Credit Men’s Association held its regular 
monthly meeting April 26 with nearly 200 members and guests 
present. — 

Richard D. Prendergast, representing the wholesalers, A. B. 
Merritt for the manufacturers and wholesalers, Robert W. Merrill for 
the manufacturers, and E. D. Conger for the bankers, discussed credit 
methods, and illustrated their remarks with lantern slides, exhibiting 
statements taken from their files, showing the weak and the strong 
points of them. Mr. Prendergast said that corporations as a rule were 
easy to deal with, but the statements of individuals and partnerships 
must be dealt with carefully because of the human nature tendency to 
think the assets worth more than they really are and to minimize the 
liabilities. As important as the statements made, in giving credit, 
Mr. Prendergast said, are the characters, habits and integrity of the 
customer, 

Mr. Conger said that ability, integrity, property, age, health, busi- 
ness, education, experience, reputation, business honor, deportment 
and associates are all important factors to consider when banks extend 
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credit. The credit man of a bank must have judgment, good sense 
and be able to read character to be successful. 

Amos S. Musselman, candidate for the office of Governor of 
Michigan, then closed the program with a short address. He con- 
gratulated the association on its success and spoke of the importance 
of the co-operation and mutual helpfulness which the association 
stands for. Credit men, he said, are born not made, must have in- 
tuition and instinct to guide them and not depend on the credit agency 
reports which, at best, are little more than guides. He declared that 
half the failures in Michigan are due to -the lack of judgment on the 
part of the credit men, who let customers get so far in, they cannot get 
out. In conclusion, he spoke of the good old days of the chattle 
mortgage, when the creditor who got there first or who stood nearest 


to his customer got the preference, and related some incidents in his 
own experience. 


Indianapolis. 


H. E. Smith, president of the Columbus Association of Credit Men, 
was the guest of the Indianapolis association at its meeting April 18th. 
Mr. Smith gave a stirring talk on general association matters, dwelling 
particularly upon the duty of credit men in enlarging and developing 
credit inerchange systems. A discussion followed Mr. Smith’s address, 
during which sentiment among the members was crystallized into a deter- 
mination to organize at once a bureau for credit exchange and adjust- 
ments. Sixteen members there and then signified their intention to 
subscribe to such bureau. 

It was decided to hold a meeting before the end of April to perfect 
the bureau organization. 


Lincoln. 


Dr. P. E. Hall was the speaker at the meeting of the Lincoln 
Credit Men’s Association, April 18th. He delivered an address on 
“Credit Limitations.” After the address the members discussed the 
phases of the credit problem that had been brought out by Mr. Hall’s 
talk. The meeting was unusually well attended. 

Mr. Hall said that, although the meaning of the term “credit” 
was well understood, no satisfactory definition for it has ever been 
advanced. With the development of business, the speaker said, 
credit becomes more potent for good or for evil, whether it is used by 
the nation, or by the individual. As credit becomes more and more 
of a necessity, the moral standard must rise in proportion with it, 
for it is upon confidence that credit depends for its operation. 

Credit is a requisite of commerce. Its chief advantage is to the 
borrower, for it enables him to use that which he does not possess 
as if it were really his, and thus to take advantage of opportunities 
otherwise inaccessible. The wealth of the world, the speaker said, is 
created largely by borrowed facilities. The security that the borrower 
gives to the lender should be large enough to protect him, although 
there are exceptions to this general rule. 

Mr. Hall stated that every business should be able to clean up 
once a year, but that it cannot do this and use its stock as a basis 
of credit. Every dollar of borrowed capital carried in normal stock is 
credit carried beyond safe limitations. There are exceptions to this rule, 
but as a general thing a business is on a safe basis when the liabilities do 
not exceed the good accounts and the bills receivable, 
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In speaking of the influence of outside conditions upon credit, 
Mr. Hall said that there is always the danger of a crisis and the 
sudden fall of prices. With the present strained condition of credit it 
is not over-caution to remember such a possibility. 


Los Angeles. 


At a meeting of the Los Angeles Credit Men’s Association, held 
March 25th, E. J. Levy, formerly a president of the association, reported 
that the plan of the credit men’s association to unite all business organ- 
izations of the city in a fight for lower fire insurance rates had been 
entirely successful, and there had been established complete co-operation 
among them. With this force at its back the committee had talked, Mr. 
Levy said, with the officials of the local board of fire underwriters, who 
had expressed themselves as willing to render all the assistance in their 
power. The board laid suggestions before the committee principally in 
the way of improvements deemed necessary by underwriters if Los An- 
geles was to get ample consideration. These suggestions were in the way 
of better water service in certain districts and at least an additional station 
house for apparatus... Mr. Levy said that the city government had been 


approached and would, he felt, be inclined to grant every reasonable 
demand. . 


. Milwaukee. 


The Milwaukee Association of Credit Men held its monthly meeting 
April roth, for the general consideration of the progress of the asso- 
ciation. 

A report from the adjustment bureau was presented which pointed 
to the fact that each year is bringing about more satisfactory conditions 
in bureau work for the reason that the committees in charge of the 
various bureaus throughout the country are becoming better acquainted, 
resulting in prompter and freer interchange of information and cour- 
tesies and for the added reason that bureaus having won more general 
confidence from the members are entering upon their adjustment work 
with more authority behind them. 

In investigation and prosecution work, it was shown that since the 
issuing of the annual report in January one prosecution had been taken 
up with excellent chances of landing a dangerous swindler in jail. While 
on this subject the proposal to organize a national bureau for investiga- 
tion and prosecution was discussed with the result that it was decided 
to place no limitations upon the Milwaukee delegates to the convention, 
the discussion which is to take place there to determine the attitude of 
the delegates. 

A resolution regarding unjust cancellations and the return of mer- 
chandise without reasonable cause was offered by A. W. Rich and was 
adopted. The resolution called upon the National Association in con- 
vention to condemn these practices and take such action as it deemed 
proper to discourage these and similar unbusiness-like methods among 
retail and wholesale dealers. 


Minneapolis. 


At the April 19th meeting of the Minneapolis Credit Men’s Asso- 
ciation was presented a very elaborate stereopticon exhibition of forms, 
blanks, cards, etc., used by credit departments of jobbing, manufacturing, 
and banking houses of Minneapolis, St. Paul and Duluth. Seventy slides, 
containing over one hundred and fifty exhibits, were presented. 
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Newark. 


The Newark Association of Credit Men, at its meeting of April 12th, 
had the pleasure of a stereopticon trip through Norway and Sweden with 
Frank H.. Hanson, principal of one of the large schools of Newark. 
Besides describing the landscape of these beautiful countries, Mr. Hanson 
told of the customs of the people and some of their business methods. 


New York. 


The New York Credit Men’s Association held its annual spring 
meeting and dinner April 7th, at Hotel Astor. There was a large 
attendance. 

President Marshall presided and at the outset paid a high tribute 
to the membership committee which under the leadership of Franklin 
H. Brown, whom Mr. Marshall characterized as “a dynamo of 
energy,” had increased the membership of New York association 
from 663 in October to 930 at the time of the meeting. 

The speakers whom President Marshall was enabled to present 
made up an unusually attractive program. They were Congressman 
Jack Beall, of Waxahachie, Texas; William J. Shieffelin, of the well 
known drug house of Shieffelin & Co., and president of the Citizens’ 
Union; D. L. Sawyer, of St. Paul, chairman of the National Com- 
mittee on Investigation and Prosecution of Fraudulent Failures; John 
William Hallahan, a leading Philadelphia attorney, and the Rev. 
F, Clare Baldwin, D.D., of East Orange, N. J. 

Congressman Beall won his audience at once with his humorous 
references to Texas, to which state, he said, a vast amount of credit - 
should be given, because of its progressiveness and substantial con- 
tributions to the general welfare. 

Mr. Shieffelin took as his text the statement recently made by 
Julius Henry Cohen to the credit men of Rochester and Chicago that 
the business men of the country are chiefly to blame for the political 
graft and corruption of which we read so much to-day in the news- 
papers. Mr. Shieffelin said that no matter who was to blame, the 
remedy for corrupt: practices is in the hands of the business men 
‘who must strive to keep commercialism on a high plane and not 
allow it to be dragged in the mire as evidenced in recent exposures. 

_ D. L. Sawyer’s address-on the formation of a National Prosecu- 
tion Fund was listened to with the profoundest interest. At the con- 
clusion of his address it was unanimously voted to refer Mr. Sawyer’s 
plan to the executive committee for their favorable action. As Mr. 
Sawyer’s plans for national prosecution work have been referred to 
on several occasions in the BULLETIN, no extended report of his New 
York address need be given here. 

Mr. Hallahan discussed the United States Supreme Court show- 
ing how it is the champion of the rights of the American people and 
the safety of the states since it regards each individual case as involv- 
ing a constitutional right, as a question not only affecting the indi- 
vidual litigant at the bar, but essentially testing a right guaranteed 
to the whole people. Mr. Hallahan further dwelt upon a few of the 
salient problems which confront this country in the matter of legis- 
lation, and, in particular, scored the Sherman Anti-Trust Act. This 
statute, said the speaker, though obviously designed to prevent and 
punish monopolies, was so framed as to apply to all combinations, 
for he contended that no combination could be formed—however 
beneficial its net results—without, in some degree, acting in restraint 
of trade. 
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Dr. Baldwin, after illustrating the interdependence of all in- 
dividuals upon each other, brought his argument down to the 
conclusion that one of the chief causes of those unsatisfactory condi- 
tions which exist in our modern civilization is the fact that the workers 
are compelled to carry the weight of the shirkers. 


Oklahoma City. 


The Oklahoma City Credit Men’s Association, at its regular monthly 
meeting April 19th, elected its quota of delegates to the New Orleans 
convention. 

President Parker, in an address on behalf of the Fire Insurance 
Committee, outlined plans for inaugurating a state-wide campaign for 
the improvement of fire insurance conditions in Oklahoma and asked 
the co-operation of the merchants throughout the state to the end that 
the office of fire marshal will be created to protect the interests of all. 

He announced that to further this work, E. T. Campbell, president 
of the American Central Insurance Company of St. Louis, Mo., would 
address the local association on fire insurance at a banquet April 28th 
in the assembly hall of the Chamber of Commerce. He said that promi- 
nent men throughout the state would be present, as arrangements had 
been made to seat two hundred guests. 


Omaha. 


The Credit Department Methods Committee arranged the program 
of the April 14th meeting of the Omaha Association of Credit Men, 
Chairman Sturdevant having planned short talks from credit men on 
various phases of credit department experience and methods. Several 
members brought forms and files and discussed the advantages of their 
use. The meeting’ demonstrated how interesting and valuable a program 
devoted to practical everyday credit topics could be made. 


Philadelphia. 

On April 26th the Philadelphia Credit Men’s Association held its 
second quarterly dinner, with President D. G. Endy presiding. Gerson 
L. Levi reported that the legislative committees of the Pittsburgh 
and Philadelphia associations were getting better organized each 
week for the fight for a municipal court system, and would go 
in strong array before the legislature in 1911. Chairman Moody, of the 
special committee to advise with reference to the forming of a credit 
exchange bureau, stated that in connection with it the committee was 
working for a free interchange of information with other cities. 

President Endy then introduced the speakers of the evening, Con- 
gressman Frank M. Nye, of Minnesota, and R. W. Babson, of Wellesley 
Hills, Mass. Congressman Nye took as his text Mr. Roosevelt’s declara- 
tion “Politics and business must be conducted cleanly or the republic is © 
doomed.” He said that the nation rests upon the good faith of men, and 
to build a republic upon integrity, honesty must permeate all sound polit- 
ical and business life, and credit men or all other business men should 
labor to uphold inviolate good faith and honesty among men. 

“How Credit Men May Forecast Business Conditions” was the sub- 
ject of the address delivered by Mr. Babson, and one that the credit men 
became deeply interested in. Mr. Babson said: “All statistics may be 
classed either as comparative statistics or as fundamental statistics. 
Comparative statistics especially relate to surface conditions, while fund- 
amental statistics especially relate to underlying conditions. The sub- 
ject of this talk especially relates to fundamentai statistics and the study 
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of underlying mercantile, monetary, and investment conditions. Such 
conditions, and in truth all financial history, has consisted of distinct 
cycles, each cycle having four periods, viz.: a period of prosperity, a 
period of decline, a period of depression, and a period of improvement. 
A knowledge of the period in which we are to-day, what the next period 
will be and when it may be expected, combined with absolute integrity 
and courage, largely insure the financial success of any corporation, firm 
or individual. The mistakes of old economists were due to the fact that 
their reasoning was not based on scientific principles. Any correct theory 
must be based upon the same principle which underlies the study: of 
mechanics, physics, medicine and other sciences, namely upon the law 
that ‘action and reaction are equal.’ It is, moreover, very important that 
a sufficiently large number of subjects be studied and that all the figures 
be combined and plotted as a composite plot from which the ‘area con- 
sumed’ may be-determined. A list of twenty-five such subjects is especially 
recommended. Four rules may also be devolved to be used in connection 
with each of these twenty-five subjects, different rules being applicable 
according to whether the country is in a period of prosperity, decline, 
depression or improvement. These rules may serve as a check upon any 
conclusions drawn from the above mentioned plot. As a further check it 
is well to refer to previous history and ascertain what changes, after such 
conditions as exist to-day, have followed in the past ; remembering that a 
certain sequence of events usually may be expected. The twenty-five or 
more subjects are first grouped into three main groups, according to 
whether they relate especially to mercantile, monetary or investment con- 
ditions. 

“The figures on the various subjects under each group are reduced 
to one barometer figure for each group, making three barometer figures 
in all. These three barometer figures are reduced to one summary barom- 
eter figure which is the basis of the composite plot. All of this detail 
work of collecting and analyzing figures—as well as the preparation of 
barometer figures and plots—is now being done at Wellesley, Mass., for 
leading bankers, merchants and investors. With the data thus prepared, 
it is to-day a very simple matter for each individual to deduce his own 
independent conclusion. 

“Banks not only obtain a greater average annual net income from 
their loans and investments, but also are sure to have large cash reserves 
in times of panic. -Corporations, manufacturers and merchants obtain 
far greater profits from the purchase and sale of merchandise, besides 
reducing their losses to a minimum. Investors know when to buy and 
when to sell and when to do neither. With this knowledge an average 
net annual income of from Io per cent. to 15 per cent. may be obtained. 
Moreover, the money always is either invested in the highest grade listed 
railroad securities, purchased outright, or else is deposited in the strongest 
banks. Brokers and bond dealers make huge profits for themselves and 
customers by keeping in closest touch with the broad tendency of prices 
and working in harmony therewith. The successful bond dealers are 
those who know when bonds are cheap and who then have the cash with 
which to purchase them; or who know when bonds are high and sell them 
and who have the courage to advise their clients to refrain from purchas- 
ing but sell them likewise. 

“Not only are students of fundamental statistics making large for- 
tunes, but they are doing the greatest possible good for our country, each 


tending to make the present period of prosperity less reckless and the next 
panic less severe.” 
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Pittsburgh. 


The necessity of clean men of high ideals going into civic life was 
the subject of a stirring address made by the Rev. R. M. Little before 
the April 7th luncheon of the Pittsburgh Association of Credit Men. 
Mr. Little contended that all the strenuous work of Pittsburgh prose- 
cuting officers to clean the city of its grafters—bribe givers and bribe 
takers—would be of only temporary value if in and through it all society 
did not take its share of the blame. He said that Pittsburgh would not 
justify itself before the world if it only punishes the few scapegoats 
and does not seek a genuine revival of good citizenship, the best citizens 
resolving to give the city the service they owe. And this, he said, meant 
not only that good men must go to the primaries resolved to be factors 
in their conduct and go to the poles and vote whether it was convenient 
or not, but must go out and canvass for the best men to run for office. 


* * * * * ok * 


The Pittsburgh association held a luncheon April.2ist at Fort Pitt 
Hotel, with five hundred members and their friends present. This 
unusually large number was attracted by the prospect of hearing the 
Rt. Rev. J. F. Regis Canevin, Bishop of the Pittsburgh Diocese of the 
Roman Catholic Church. Bishop Canevin chose for his subject “Politics 
and Religion.” His speech was stirring and he flayed the citizen who does 
not go to the polls and vote. 

In commencing the bishop said that he had been told that they dis- 
cussed anything at these credit men’s meetings but politics and religion. 
He said that was why he had chosen the unusual topic for his address. 
Most citizens, he said, were afraid of religion and most decent citizens 
were half afraid of politics. He might be able, he thought, to discuss the 
subject without being partisan or being a demi-god. Man, he said, owes a 
duty to a power higher than himself and that power springs from nature 
itself. Conscience, he said, was merely an “act of the human intellect.” 

Credit among men, commerce among men could not be unless there 
was the feeling of conscience and religion, he asserted. In speaking of 
the business house he said that there was something more than financial 
standing to be considered, for back of it all is the conscience, religion. 

“T might define politics by telling what it is not,” said he. “If the 
majority is not in the ballot box, the skilled ward politician will get it out. 

“Let us have clean politics. Let us have the politics of George 
Washington. Without religion there is no true politics. All depends 
on religion. Religion teaches us to do good and avoid evil, and will pre- 
vent all evil. Men will be judged by their domestic duties and their 
political duties. A man cannot go to heaven for having been a good 
father if he has been a bad citizen. 

“IT make this impeachment here in your faces. You and others in 
this community are responsible for the bad conditions. If you had given 
your business the same attention that you gave to your civic affairs, you 
would be a bankrupt. Your families would be in the poorhouse. If 
each one of you, if each one of us, does our duty things would be 
different.” 

President Enoch Rauh, at the conclusion of Bishop Canevin’s 
address, which was received with great enthusiasm, proposed a vote of 
thanks to the speaker. 

It was announced at the meeting that there had been seven appli- 
cants for membership. 

A large floral horseshoe stood near the entrance of the room in 
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which the luncheon was held. It was given to the Pittsburgh Baseball 
Club in the afternoon, for it was the opening day of the season. 
xx x * * * x 

The April 28th meeting of the Pittsburgh association was a sym- 
posium on credits and collections, directed by W. A. Given. The attend- 
ance and interest which the meeting held from the beginning of the 
discussion till the finish showed that credit men feel that there is always 
something to learn from the “other fellow” in these everyday subjects. 


Rochester. 


The Rochester Credit Men’s Association held a meeting at noon 
April 12th to elect delegates to the New Orleans convention. Following 
this, W. W. Steele, representing the Bradstreet Company, and Robert 
L. Moore, of R. G. Dun & Co., spoke on methods of collecting credit 
information employed by their respective companies. 


Salt Lake City. 


At a meeting of the Utah Association of Credit Men, held April 
14th, William A. Curl, president of the Curl Credit Clearing House, 
made a brief talk on credit rating and the advisability of wholesalers 
and jobbers getting out a credit rating book. President Virden, of the 
Butte Association of Credit Men, also attended as a guest and told 
what his association is doing to bring sounder credit conditions into the 
mountain territory. 


St. Louis. 

At the April 14th meeting of the St. Louis Credit Men’s Associa- 
tion, Chas. C. Robinson presented an excellent paper on “Co-operation,” 
and J. S. Tustin, Freight Claim Agent of the Missouri Pacific Railway, 
spoke at length on the expense account of railroads and particularly 
the great cost of freight claims paid by railroad companies, which he 


said exceeded in 1909 by $6,000,000 the interest on the national debt of 
the United States. He said this was partly due to the great carelessness 
of American business houses in packing goods for shipment. 

D. W. Pomeroy, chairman of the Bank Draft Committee, reported 
that the effort of his committee to bring about an improvement in sys- 
tems of collection by means of the bank draft had aroused cordial inter- 
est not only with jobbers but with the bankers of the state, both interior 
and local. He said the conclusions of the committee will go before the 
bankers’ associations of Missouri and Illinois. 


St. Paul and Minneapolis. 

The establishment of a national fund of a million dollars for the 
prosecution of fraudulent bankruptcy cases received encouragement 
from credit men of the Twin Cities at a joint meeting of the Minneapolis 
and St. Paul’s Credit Men’s Associations, held March 12th. More than 
a hundred credit men pledged $10 a year for ten years toward the fund. 
The Twin City associations are the first to take such definite action and 
will go to the convention in New Orleans in May prepared to work for 
the plan. 

The meeting was held in honor of F. H. McAdow, president of the 
National Association, who delivered an address. Mr. McAdow voiced 
his approval of the plan for a national prosecution fund. 

H. W. Parker, president of the St. Paul association, was toast- 
master. He said that the large crowd of credit men, numbering about 
200, coming together from the two cities, was indicative of the good 
feeling which all know exists. 
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F. E. Holton, president of the Minneapolis Credit Men’s Associa- 
tion, responded by saying that only through harmonious relations could 
the greatest good come to the Twin Cities. He said that what is bene- 
ficial to one helps both and what is harmful to one injures both. 

A. E. Clerihew said that some of the commercial agencies are lax 
about reporting the insurance item. He said that the Minneapolis asso- 
ciation is actively at work to prevent this omission and that much good 
has resulted from the use of special slips, which are sent to the agencies 
requesting this information whenever it is omitted. 

D. L. Sawyer in a brief address told of his plan for a national prose- 
cution fund for fraudulent bankrupts. He said that when he first sug- 
gested the plan at the last convention of the National Association in 
Philadelphia it was so much of a surprise to the members that it was 
laid on the table. Since that time, he said, various local associations had 
become interested in the movement and had given it considerable encour- 
agement. It was first endorsed by the associations of the Twin Cities. 
Later Mr. Sawyer went to Duluth, Milwaukee, St. Louis and Chicago 
and in each of these cities the credit men were in favor of it. Recently 
he addressed the New York association, having received a special invita- 
tion to do so, and found that New York credit men were enthusiastically 
in favor of the plan. Mr. Sawyer read several letters he had received 
from other local associations. One letter stated that 50 per cent. of all 
failures in business show suspicion of fraud. Another letter said that 
in a single instance a fraudulent bankrupt had escaped with $20,000 
worth of property. Two million dollars a year was given as an approxi- 
mate estimate of the annual losses by manufacturers and jobbers of the 
United States from fraudulent failures. 

D. W. Longfellow made a brief talk in which he predicted the 
ultimate amalgamation of the Twin Cities, because as time goes on, he 
said, their interests will become more nearly identical. 

Z. H. Thomas, of St. Paul, suggested a clearing house for credit 
information and an exchange of credit information between various 
market centers. A central credit bureau, he said, would cut down credit 
losses materially, as it is difficult to get accurate information regarding 
a merchant’s standing when he buys from several markets. 

In the course of his address President McAdow pointed out that 
the sales laws in three-fourths of the states have made it practically 
impossible for one who has obtained possession of a stock of goods 
through fraudulent bankruptcy proceedings or other wrongful means 
to dispose of it openly. Now they dispose of the goods secretly, often 
defying the shrewdest investigations and thwarting justice through a 
carefully organized system. 

Mr. McAdow suggested that the barriers against commercial male- 
faction in the order of their importance should be a prosecution fund, 
as an active and also deterrent force; wide publicity to all forms of 
wrong doing, and the establishment of bureaus for the interchange of 
trade information. 

President McAdow was given a hearty reception when Toastmaster 
Parker presented him. At the conclusion of his address Mr. McAdow 
paid a high tribute to the credit men’s associations of the northwest. 
He said that as president of the National Association he had met no 
better organized, more enthusiastic, or more capable body of men than 
those before him. 
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Seattle. 

The Seattle Association of Credit Men held a meeting. April 18th 
at the Arctic Club, discussing phases of credit department methods. 
O. L. Wood, in an informal talk, pointed out methods of procedure to 
follow in opening new accounts. He said that too many credit men at 
such times are satisfied with a few bits of favorable information and do 
not go deeply enough. He argued that it is the credit man’s business 
to exhaust every possible source of information in order to throw around 
his house every available means of protection. 

J. S. Goldsmith, of Schwabacher Bros, & Co., delivered an address 
on “Credit the Foundation of Business.” Mr. Goldsmith referred to the 
remarkable development of Seattle’s trade with Alaska. S, A. Rosenfeld, 
of M. Seller & Co., gave a résumé of the Seattle Hotel affair. Several 
houses which the association has for a long time been endeavoring to 
interest in its work applied at this meeting for membership. 


: Toledo. 

On April 7th the Toledo Association of Credit Men held a meeting 
devoted to a discussion of fire waste conditions and what we must do 
to offset them. The association was fortunate in securing several authori- 
ties in fire protection and prevention matters, among them Franklin H. 
Wentworth, secretary of the National Fire Protection Association, W. B. 
Goodwin president of the Ohio Fire Prevention Association, T. B. 
Sellers manager of the fire inspection bureau of Ohio, Indiana and West 
Virginia, and C. T. Dietrick president of the Fire Underwriters’ Asso- 
ciation of the Northwest. Mr. Goodwin described the effort of his asso- 
ciation to establish more satisfactory building codes and said that a bill 
was now before the legislature to appoint a commission to go into the 
subject. 

T. B. Sellers told how Ohio had gradually reduced its insurance 
rate till it is now somewhat lower than in many other states. He pointed 
out how the installation of high-pressure mains in Toledo would still 
further reduce rates there. 

President Mackenzie, of the Toledo association, read a letter which 
showed that the efforts of credit men of the *west had resulted in many 
merchants taking out larger amounts of insurance, thus enabling them 
to preserve their credit in case of fire. 

The chief speaker of the evening was Franklin H. Wentworth, who 
spoke in part as follows: 

“Created resources are the things that have made your elaborate 
systems of credit a necessity. The production and exchange of commo- 
dities as carried on to-day would be hopelessly wrecked, and wide- 
spread deprivation would follow any attempt to handle our gigantic inter- 
state commerce upon a cash basis. We have far outgrown our monetary 
system and all attempts of Congress to adjust it to the shifting needs of 
our immense areas of activity serve only to exhibit the sterility of the 
effort. 

“We cannot pay for suspension bridges with the cash in our breeches 
pockets. Cash transactions have become largely matters of cigar stands 
and the corner grocery. In wholesaling commodities you grant credit— 
or go out of business. It is not that Wall Street has so much money, 
as that it controls it. There is nothing which terrifies the business world 
so much as rumors of liquidation. We know that if cash were demanded 
to-morrow for all our obligations, the nation would be bankrupt. 

“If, then, we admit that our commerce has outgrown our cash, we 
must recognize the fact that in the integrity of our system of credit lies 
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the stability of our whole commercial fabric. You must know that for 
every bit of paper in your vaults there is somewhere, either in transit, 
in storage, or in the hands of the consumer, an actual value in commo- 
dities to represent it. If these commodities are in any manner destroyed, 
the immediate owner may be indemnified by insurance, but the great 
fabric of credit is directly impaired by that loss. When, year after year, 
these created resources and the buildings which house them are wasted 
by fire to the amount of more than $200,000,000, it is easy to see that 
the very foundation of the nation’s commerce is being subtly sapped by 
this plague of fire.” 

The speaker in the course of his talk paid a high tribute to the 
National Association of Credit Men, declaring that its activity in the 
campaign against the fire waste was a public service of unusual value 
and significance. 

Youngstown. 


The Youngstown Association of Credit Men held its ninth annual 
banquet April 19th with 150 representative Youngstown business men 
present. 

President S. G. Rogers presided and welcomed the guests of the 
association, among whom were B, G. Watson, secretary of the Columbus 
association; S. D. L. Jackson, Rev. George Frederic Williams of Cleve- 
land; S. E. Johnson, Rev. C. H. Pendleton, Mr. Sackett, of Cleveland; 
Messrs. Jamison, McMillin and Parker, of New Castle ; Mr. DeVenne, of 
the Grocers’ Association. 

For the membership committee, B. M. Campbell reported that a year 
ago the association had just turned the one hundred mark, and now it 
numbered 126, which he said was a satisfactory advance. 

Secretary Watson, of the Columbus association, showed what prog- 
ress had taken place in the last decade in opening up credit files of 
every up-to-date house to its competitors. It was this fact, he said, that 
had made the credit man what he is, one of the most important. factors 
in any concern. 

S. D. L. Jackson talked on Youngstown’s need of an enlarged water 
system if its development is not to be arrested. He said he was making 
it his special duty to set the people right on this question before they 
enter the polling booth to declare for or against the water bond issue. 

-§. E. Johnson, referee in bankruptcy, urged credit men to advise as 
closely as possible with out foreign born who are launching into inde- 
pendent business, so that they shall understand our institutions. 

Rev. George Frederic Williams followed in an eloquent plea for 
every man to share in the work of making not only a living, but lives. 
“It is a comparatively easy thing to make a living,” he said, “but it takes 
a whole man, a whole man’s heart and mind and body and strength and 
character and truth and determination to make a life. The greatest 
business the world ever knew is not material, not constructive, but men.” 

Mr. Williams referred to a trip taken by him not long ago with a 
party of Cleveland business men through Michigan. It was this, he said, 
that gave him an idea of modern business, constructive business, for the 
merchants were not trying to sell, but to get acquainted with their cus- 
tomers, see how they sold and what they ought to buy. Mr. Williams 
also referred to cases which had come to his attention in which unfor- 
tunate debtors had had their affairs bridged over for them instead of 
being ruthlessly thrown out of the means of gaining a decent livelihood. 
He said it was one of the proudest things to think about that more and 
more this truly constructive spirit is entering into our daily business, and 
he thanked the association for its great part in it. 
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WANTS. 


AN EXCELLENT OPENING for an assistant in credit department of a large 
wholesale millinery house located in the Northwest is presented. Applicant 
must be able to meet the trade acceptably, character and habits must be of the 
best, experience in handling millinery or allied credits required. Position such 
that a large field of usefulness will open for the right party. Apply to B. R. B.. 
care Chas. E. Meek, 41 Park Row, New York, N. Y. 


EXPERIENCED ACCOUNTANT, office manager, and credit man resigning 
tion is looking for opening. Fourteen years’ experience in handling, 2 
and installing factory cost and general accounting systems, auditing, systema- 
tising, and office and general business management. Now in Buffalo, N. Y. 
Address, G. C. S., care of Chas. E, Meek, 41 Park Row, New York, N. Y. 


A MAN who has had years of extensive experience in handling the credits and 
collections of a New York house (one of the largest in the country) is open 
for engagement. References the best. Address D. H. T., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 


AN AMERICAN, 29 years of age, who has had four years’ experience as an assist- 
ant credit and collection man, retail and wholesale, also public accounting experi- 
ence, is open for engagement in New York or vicinity, where conscientious 
attention- to employer’s interst will be appreciated. Best of references on 
request. Address Highaim, care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—By a party 35 years of age, who has wide experience in the leather 
business, a position where energy and intelligent effort will count. In his 
present position his duties have included correspondence, credits, collections, 
factory costs, buying and selling exchange, installing new systems and super- 
vising the general office work. Party is well educated, enjoys excellent health 
and is a good accountant. Has satisfactory reasons for wishing to make a 
change and can present best of references. Address B. H. M, care Chas. E 
Meek, 41 Park Row, New York, N. Y 


WANTED—By a thoroughly trained credit man now engaged in a northern central 
state with a wholesale house handling general merchandise lines, an opening in 
western or southwestern state. Necessity of change of climate for the wife of 
the applicant is the only reason for desiring to leave present position. Address 
W. G. M., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—By a young, unmarried, thoroughly competent and experienced credit 
and collection man, a new connection where hard successful work will bring 
improved opportunities. For six years with present house, doing a business 
all over the country. Widely acquainted with the general store trade. Record 
speaks for itself. Open for engagement July 1st. Western city preferred. 
Address F. J., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


A LARGE NEW YORK HOUSE has an opening for a junior credit man. Appli- 
cants should give fullest information as to age, experience, qualifications, 


references, etc. Address R. Y. B., care Chas. E. Meek, 41 Park Row, 
New York, N. Y. 


FIRST CLASS ACCOUNTANT and credit man desires to make a change on or 
before July 1, 1910. Has had over twenty years’ experience in these lines. 
Wishes to get in touch with house having an i for a progressive yet 
careful credit man and accountant. Address J. Y. L., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 

POSITION DESIRED by credit man of eight years’ experience who has held 
positions of credit man, treasurer and general manager in a large manufac- 
turing company selling to hardware and saddlery trade and also to general 
stores. Also has had fifteen years’ experience in railroading and is com- 
petent to handle traffic department as a side issue. Best of reasons for 
desiring change. Address G. K. S., care Chas. E. Meek, 41 Park Row, New 
York, N. Y. 

WANTED, SITUATION—Capable, active young man with seven years’ experience, 
as treasurer and credit man for large manufacturing concern, covering Central 
and Southern States, is open for position. Address, B. C., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 

OFFICE MANAGER ANDCREDIT MAN desires position—ten years with present 
concern. Thoroughly experienced, capable and energetic. Can furnish highest 
references as to character and ability, Address G. S., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 
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nection. 


A HIGH CLASS CREDIT and collection manager desires to form a new con- 
Has had many years of active experience in his profession in 





Chicago and can make himself valuable to any organization in need of an 


expert. 


Has successfully handled a large number of accounts with all 


correspondence relating thereto, and can make a good record as to small 


percentage of losses on volume of yearly shipments. 
submitted. J. B. T., care Chas. E. Meek, 41 Park Row, New York, N. Y. 
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©. G. Fessenden, Chairman, Hayden W. 
Wheeler Co., New York, N. Y¥ 

C. R. Burnett, Amer. Oil and | Co., 
Newark, N. J. 
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D. G. Endy, Chairman, Artman-Treichler Co., 
Philadelphia, Pa. 
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Business LITERATURE. 
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a h, Mo. 
Ww. Q. ales, Brown-Wales Co., Bosten, Mass. 


Directory of Officers of the Affiliated Branches of the National 
Association of Credit Men. 


ATLANTA, GA.—The Credit Men’s Associa- 
tion of Atlanta. President, — H. 
Atlanta Stove Works; Secretary, 

L.’ Rhodes, Ernest L. Rhodes & Co. 

BALTIMORE, MD.—The Credit Men’s aa 
ciation of Baltimore. President, Geo. 
Irvin, Carlin & Fulton; Secretary, S. D. 
Buck, 100 goo Hopitine Pi. 

BIRMINGHAM, ALA.—Birmingham Credit 
Men’s Association. President, H. W. 
Coffin, Moore & Handley Hdw. Co.; Sec- 
retary, a B. McVay, Amzi Godden Seed 
Co. stant Secretary, R. H. Eggleston. 

BOISE, IDAHO. —The Boise Association of 
Credit Men, Ltd. President, J. G. H. 
Graveley, Capital Brokerage and Comm. 
Co.; ecretary, A. Dirks, 12-14 

oO. . Temple. 

BOSTON, MASS.—Boston Credit Men’s As- 
sociation. rogenem William Q. Wales, 
Brown-Wales Co.; Secretary, erbert A. 
Whiting, Summer St. 

BUFFALO, . _Y.—Buffalo Credit Men’s 
Association. President, W. L. Fox, A. H. 
Bowen, Inc., 410 White Bidg.; Secretary, 
Wilbur B. Grandison, 78 Erie County 
Bank Bldg. 

BUTTE, MONT.—Butte Association of Credit 
Men. President, Chas, Virden, Ryan 
& Virden Co.; a ee: R. Frank 
Coney, Cai Candy Co.; Assistant Secre- 


Dorikese ‘Ind. Tel. Bite. 
CEDAR’ RAPIDS, 1A 


Rapids Aqpetio- 
tion of PSiit on President, J. 
Denning, Denning Wire Fence ce: : 
Secretary, Thos. B. Powell, Magnus Block. 
CHAREST. W. VA.—Charleston Associa- 
tion of Credit Men. President, E. A. 
Barnes, Abney- Barnes Co.; Soeeray. 
Clark Howell, Capital City couppl An 
CHICAGO, ILL.—The Chicage C 


Association. President, S. 
Sains Bros. & C 
218 La Salle 
CINCINNATI ike Chidloned: Assviie- 
tion of Credit Men. President, W. B. 
Johnston, P. R. Mitchell Co.; Secretary, 
Beary Bentley, 614 Mercantile Library 


CLEVEEAND, O.—Cleveland Gengeiation.. of 
Credit Men. President, A. J. Gaehr, 
Worthington Co.; Secretary, H. i _—— 
ler, 50 Chamber of Commerce ldg 

COLUMBUS, O.—Columbus Cred Men's As- 
sociation. President, . Smith, Co- 
we Merchandise Co.; ‘3 oa Ben- 

Watson, 601-605 The New First 
National Bank Bldg. 

DALLAS, TEX.—Dallas Association of Credit 
Men. ee ~ H. S. Keating, Keating 
I. & M. Co. Sesretary, W. P. Peter, 904- 
06 Denehocient Bld 

DA eaeeet. TA. imananet Association 
of Credit -Men. “sae? Isaac Peters- 
berger, 222 Lane 

DECATUR, ILL. —Decatur-Spri ingfeld Ase 
ciation of Credit resident, A. J. 
Murray, National Grocer Co.; 

Omer Fightmaster, Mueller, 
Wheeland Co., Decatur, IIl. 

DENVER, COLO.—The Denver Credit Men’s 
Association. President, Chas. Bayly, 
Bayly-Allen Merc. Co.; sia Secretary, H. J. 
Thomas, Geo. Tritch Hdw. Co.; Assistant 
eso H. A. C, Mathew, 407-408 


DES: "Goines, 1A—Des Moines Credit 
Men’s Association. President, M. C. Pal- 
mer Des Meines Saddlery Ce.; Seeretary, 

Cownie. Cownie Tanning Co, 

DETROIT, MICH.—Detroit Credit Men’s As- 

sociation. President, Wade Millis, 1403 


J. Whitlock, 
0.3 ; Secretary, O. A. Ip- 
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Ford Bidg.; Secretary, W. S. Campbell, 
610 Moffat Bldg. 
DULUTH, MINN. © the Jobbers’ Credit As- 
sociation, (Duluth-Superior). President, 
Cross, F. A. Patrick & Co.; Secre- 
W. L. Mackay, Stone-Ordean-Wells 
Assistant Secretary, M. A. Mce- 
jobbers, Credit Association. 
A .—El Paso Association of 
Credit Men. Fresttent. James A. Dick, 
The. James A. Dick Co.; Secretary, H. E: 


FARGO, i. D.—Fargo Association of Credit 
Men. President. Nelson A. Burdick, 
Hall-Robertson Hdw. Co.; Secretary, H. 
L. saemnies N. Y. Mutual Savings and 


Loan 

FORT SMITH, ARK.—Fort Smith Associa- 
tion o redit Men. President. T. C. 
Davis, Reynolds, Davis & Co.; Secretary; 
Ben D. impel, 606 Merchants National 
Bank Bldg. 


FORT WORTH, TEX.—Fort Worth Associa- 
tion of Credit Men. President, Wm. 
James, T. R. James & Son; Secretary, 
George a McGown, Reynolds Bldg. 

RAND PIDS, MICH.—Grand_ Rapids 
Roa ag Men’s_ Association. President, 

M. Tuthill, Baldwin, Tuthill & Bolton; 
Seseeane Tyson, Powers-Tyson 
Printing Co. 

HOUSTON, TEX.—Houston Association of 
Credit’: Men. President, J. B. Adoue, 
Adeue. Eiaing Hdw. Co.: Sooreigey > 
R. Robson, Schumacher Grocery 

INDIANAPOLIS, IND. Paaiiomaatie’ ” Asso- 
ciation of Credit Men. President, F. B. 
Brown, Geddes, Brown & Co.; Secretary, 
oe Hawkins, A. P. Hendrickson Hat 


JACKSONVILLE, FLA.—Jacksonville Credit 
Men’s Association. President, R. V. Cov- 
ington, Covington Co.; Secretary, J. C. 
Darby, W. A. Bours & Co. 

KANSAS CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, A. E. 
Lombard, Corn Belt Bank: Secretary, 
Frank W. Yale, 315 Dwight Bldg. 

LEXINGTON, KY.—Lexington Credit Men’s 
Association. President, g- Clay Hunt, 
Bryan, Goodwin & Hunt; retary, C. L. 
Williamson, McClelland Bl z. 

LINCOLN, NEB.—Lincoln Coot? Men’s As- 
sociation. President, Chas, Herman, Her- 
ee Bros. Co. ae” E, G. Evans, 

enkle & Joyce Hdw 

LITTLE ROCK, ARK. Wi ttle Rock Associa- 
tion of Credit Men. President, Max 
na geome: Mayer Commission Co.: Sec- 

rank T. Longley, 219% Main St. 

LOS. *RNGELES. CAL.—Los Angeles Credit 
Men’s Association. President, Warren C. 
Wee Baker Iron Works: Secretary, 


Bank B 
LOUISVILLE " KY.—Louisville Grote Men’s 
Association. President, J. A. wee 
Brinly-Hardy__Co.; = ecretary, : 
Baumeister, U. rust Co. Bldg. 
LYNCHBURG, VA.—1 Lynchbuy Credit Men’s 
ssociation. Presi Edward F. td . 


Mushet, 600 Equitable Savings | 


fey, crecsodie Terey Co.; : eretaes, J: 
0. 


Funkhouser. Smith-Briscoe Shoe 
MEMPHIS, TENN.—The Memphis Credit 
Men’s Association. President, . a 
King, Wm. R. Moore Dry Goods Co.; Sec- 
retary, J. R. Paine, White-Wilson-Drew 


Co. 

MILWAUKEE, WI1S.—The Milwaukee Asso- 
ciation of Credit Men. President, A. 
Graettinger, Merchants and Manufacturers 
Bae Secretary, H. M. Battin, 70 Sentinel 

MINNEAPOLIS, MINN.—Minneapolis Crom 
Men’s Association. President, F. E. H 
ton, Northwestern National Bank: Sec. 
rena M. C. Badger, Patterson & Steven- 


MONTGOMERY, ALA.—Montgomery i 
ciation of Credit 7 cee G. 
Salter, Durr Dru Seer Wm. 
Ee Slits Levy, Walt & Pitts ‘Shoe Co. 





HASSLE, TENN.—Nashville Credit 

Men’s Association. tN Harris = 
linsky, oe Solinsky & C Secretary, 

George M. Thomas, ae7_.St Stahlman Bldg: : 
Assistant Secretary, Warwick. 

NEWARK, N. J.—Newark Sesclniae of 
Credit Men. eat C. H. Sansem 
C. B. Smith & Co.; Secretary, J. Fred 
Braun, J. J. Hockenjos Co. 

NEW CASTLE, PA.—New Castle Association 
of Credit Men. President, S. P. Smith, 
Smith, Daggett, Kurtz Co.; Secretary, Rey 

Jamison, 509 Greer Block. 

NEW ORLEANS, LA.—New Orleans Credit 
Men’s Association. eeeeeeN, a e K, 
Smith, Simonds Mfg. Co., ecre- 


tary, T. ) 4 Teaete, Williams” Richard. 
son & Co., 


NEW YORK, 2: Y.—The_ New York Credit 
Men’s Association. President, Howard 
Marshall, Joseph ae br » 366 Fifth 


Ave.; Secretary, A. exander, 320 
Broadway. 


NORFOLK, VA.—Norfolk Association of 
Credit Men. President, H. G. Barbee, 
Harris-Woodson Co.; Secretary, C 
Whichard, Whichard Brothers Co. 


OKLAHOMA CITY, OKLA.—Oklahoma Ci 
oe Men’s Association. President, 
R. Parker, Williamson-Halsell-Frasier Co.; 
Secretary, Clyde G. Young, Patterson & 
Hoffman Cigar Co. Assistant Secretary, 
ae F. Dean, .Chamber of Commerce 
g. 


OMAHA, NEB.—The Omaha Association Hay 
Credit Men. President, — oan F 
ward Bros. Shoe Co.; Secretary, 
Jones, eae Clearing House. 


PHILADELPHIA, PA.—The Philadelphia 

Credit Men’s Association. President, 

G. Endy, Artman-Treichler Co.; 

tary, S. W. Severson, Room 801, 1011 
Chestnut St. 

PITTSBURGH, PA “pi tioash Association 
of Credit Men. resident, Enech Rauh, 
Rauh Bros. & Co.;. Secretary, A. C. 

i. Bldg. ; "Assistant Secretary, A. 
C nce, Renshaw Bldg. 

PORTLAND E.— Portland fisesiation of 
redit ‘io President, L. L. Paget, 
Fleischner, Meyer & Co.; Secretary, L. 
B. Smith, Fleischner, Meyer & Co. 

PUEBLO, COLO.—Pueblo Association of 
Credit Men. President, W. F. Nelson, 
The Nuckolls Packing Co.; Secretary, L. S. 
Hyde, The Rood Candy "Co. 

RICHMOND, VA. Siena Credit Men’s 
- Association. President, W. B. Broaddus, 
Etchison Hat Co.; Secretary, Jo. Lane 
Stern, 1014 Main St. 

ROCHESTER, N. Y.—The Rochester Credit 
Men’s Association. President, a 
Connor, Steefel, Strauss & & Connor; See- 
sear Edward Weter, Yawman & Erbe 


OSEPH, MO.—St. Joough ©: cons Men’s 

ssociation. President, Plummer, 

pitardoes Dry Goods Co.; ; Secretary, 

OUTS ee Re Rossi Saddlery Co. 

he St. Louis Association 

bg Coedit Men. President, F. E. Nor- 

yma F. E. a Coffee Compan 311 

Second Se.: pesvetary, A. A fh. Foste, 
= Mercantile 

st, "PAUL MINN. St. Paul Credit Men’s 
Association. President, H. W. Parker, 
Merchants’ National Bank; er W. 
. Mingaye, T, L. Blood & 

SALT LAKE CITY, UTAH. —The “Utah As- 
sociation of Credit Men. President, Ar- 
thur: Parsons; Secretary, P. L. Doran, 
Symns Utah Grocer Co. : Assistant Secre- 
Sry ond Seneeet. Geo. E. Forrester, P 

SAN ANTONIO, TEX.—San Antonio Asso- 
ciation of Credit Men. President, Jake 
Wolff, J. Oppenheimer & Co.; Secretary, 
an Be Allensworth, Allensworth Carna- 
an Co. 
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SAN DIEGO, CAL.—The Credit Association | TACOMA, WASH.—Tacoma Association of 
Poyie D .., eS ey od san, | —— Men. em Frank E. Day; 
i o$ etary; G. F. Secretary, J. . Benner, B i- 
Hoff, 403 Union Bldg. fornia Brag = a 
SAN_ FRANCISCO, CAL.—San Francisco | TOLEDO, O.—Toledo Association of Credit 
Credit _Men’s Association. President, Men. President, J. G. Mackenzie, Ames- 
Thos, M. Earl, Nolan-Earl Shoe Co.: Bonner Co.; Secretary, Lewis B. Hall, 
Secretary, Ben Armer, 499 Monadnock ___1226 Nicholas Bldg. 
Bldg. UTICA, N. Y.—Utica Association of Credit 
SAVANNAH, GA.—Savannah Credit Men’s Men. President, A, H. Dobson, Charles 
Association. President, Marvin O'Neil, Millar & Son Co.; Secretary, John P. 
Meinhard, Schaul & Co.; Secretary, A. G. Williams, Rathbun & Co. 
Newton, Credit Clearing House. WICHITA, KAN.—Wichita Credit Men’s As- 
SEATTLE, WASH.—Seattle Association of sociation. President, F. W. George, Shat- 
Credit Men. President, J. W. Spangler, tuck-George Iron Co.; Secretary, W. G. 
Dexter Horton & Co., Bankers; Secretary, Graham, Bradstreet Agency. 
. S. Gaunce, The Hambach Company. WILMINGTON, N. C.—Wilmington Associa- 
SPOKANE, WASH.—Spokane Merchants’ As- tion of Credit Men. President, L. B. 
sociation. President, A. W. Doland, Spo- Rogers, D. L. Gore Co.; Secretary, L. E. 
kane Drug Co.; Secretary, J. B. Camp- Hall, Hall & Pearsall, Inc. 
bell, 610 Empire State Bldg. YOUNGSTOWN, O.—yYoungstown  Associa- 
SYRACUSE, N. Y.— prectes Association of tion of Credit Men. | President, S. G. 
Credit Men. President, Howard B. Buell, Rogers, Youngstown Consolidated Gas and 
Syracuse Dry Goods Co.; Secretary, Will- Electric Co.; Secretary, W. C. McKain, 
iam C, Blanding, Crouse-Hinds Co. 607 Stambaugh Bldg. 


DIRECTORY OF ADJUSTMENT BUREAUS. 


Bureaus for the adjustment of insolvent estates are operated in the following cities, and 
under the authority and supervision of their loca] Associations of Credit Men. All are affiliated 
branches of the National Association of Credit Men. Address all communications on Adjust- 
ment Bureau matters to the parties named: 


ATLANTA, GA.—Geo. H. Boynton, 1113 Century Bldg. 

BALTIMORE, MD.—S. D. Buck, 100 Hopkins Place. 

BOISE, IDAHO—Chas. P. McCarthy, Room 1, Pioneer Building. 

BUFFALO, N. Y.—Wilbur B. Grandison, 78 Erie County Bank Building. 

BUTTE, MONT.—Guy C. Davidson, Independent Telephone Building. 

CEDAR RAPIDS, I0WA—Thomas B. Powell, Magnus Block. 

CHICAGO, ILL.—M. C. Rasmussen, Mgr., 218 La Salle Street. 

CINCINNATI, OHI1O—Henry Bentley, 614 Mercantile Library Building. 

CLEVELAND, OHIO—Frank B. Bicknell, 505 Chamber of Commerce Building. 

COLUMBUS, OHIO—B. G. Watson, 601-605 The New First National Bank Bdg. 

DALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

DENVER, COLO.—C. N. Kinney, 409 Sugar Building. 

DES MOINES, IOWA—A. W. Brett, 708 Youngeman Building. 

DULUTH, MINN.—M. A. McNaughton, Jobbers’ Credit Association. 

FORT SMITH, ARK.—Ben. D. Kimpel, 606 Merchants National Bank Building. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

GRAND RAPIDS, MICH.—R. J. Cleland 201 Board of Trade Bldg. 

KANSAS CITY, MO.—Frank W. Yale, 315 Dwight Building. 

LEXINGTON, KY.—C. L. Williamson, 726 McClelland Building. 

LITTLE ROCK, ARK.—Frank T. Longley, 219% Main Street. 

LOS ANGELES, CAL.—F. C. De Lano, 600 Equitable Savings Bank Building. 

LOUISVILLE, KY.—Wm. F. Baumeister, United States Trust Co. Building. 

MEMPHIS, TENN.—Memphis Credit Men’s Adjustment Bureau, Business Men’s 
Club Building, 79-81 Monroe Avenue. 

MILWAUKEE, WIS.—S Fred. Wetzler, 500-501 Free Press Building. 

MINNEAPOLIS, MINN.—J. P. Galbraith, 543 Gilfillan Block, St. Paul, Minn. 

NEWARK, N. J.—Harry V. Osborne, 164 Market Street. 

NEW CASTLE, PA.—Roy M. Jamison, 5c9 Greer Block. 

NEW ORLEANS, LA—W. C. Lovejoy, 711-712 Canal, La. Bank Building. 

OKLAHOMA CITY, OKLA.—George E. Black, 538 Bassett Building. 

PHILADFLPHIA, PA.—Edmund S. Mills, Room 801, torr Chestnut Street. 

PITTSBURGH, PA.—A. C. Ellis, Renshaw Building. 

PORTLAND, ORE.—R. L. Sabin, 1 Front Street. 

PUEBLO, COLO.—E. C. Abel, 501 Court Street. 

RICHMOND, VA.—Geo. B. Wilson, 1113 East Main Street. 

ST. LOUIS, MO.—A. H. Foote, 809 Mercantile Building. 

ST. PAUL, MINN.—J. P. Galbraith, 543 Gilfillan Block. 

SALT LAKE CITY, UTAH—Walter Wright. P. O. Box 4r19. 

SAN DIEGO, CAL.—G. F. Hoff, 403-4 Union Building. 

SAN FRANCISCO, CAL.—Ben Armer, 499 Monadnock Building. 

SEATTLE, WASH.—I. H. Jennings, 802-805 Central Building. 

SPOKANE, WASH.—J. B. Campbell, 610 Empire State Building. 

TACOMA, WASH.—J. D. Benner, 400 Bank of California Building. 

WICHITA, KAN.—Willis Davis, Southwestern Drug Co. 

YOUNGSTOWN, OHIO—W. C. McKain, 607 Stambaugh Building. 
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